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Real Estate Staging Association

Ad ing Prc ionalism And Excell In Real Estate Staging

Staging to Sell, What Every Agent Should Know®

3-Hour CE Course #49938 for Agents
Sponsored Star Furniture and Authenticus

T A real estate professional completing

this class will understand:
° How to avoid the risk of breach of duty and negligence
claims by offering staging as a resource to their clients
° How to protect their clients from litigation by knowing
what questions to ask a stager

How to use home staging to reduce disclosure issues

)
° Standard staging contract clauses
° The cost and value of home staging, ROI factors
. ° Importance of leveraging marketing efforts with staging,
Kishah Langham, photos and Internet presence
g::z-:::;ove d Instructor ° Course comes with over 50-staging tips that agents can
Phone #713-505-2477 use immeiately

° The common contract clauses that professional stagers

A use and what your clients need to know about them

How the entire pre-market staging process will benefit

. ST - ®
R E, S A «g i S A your client and secure your relationship as a true

Certified Staging Advocate advocate for their best interest

Date: June 5TH, 2025

ime: 10:00AM - 1:00PM
Agents Earn The THree Class/Lunch Included

RESA® Certified Staging authenticus

Advocate™ Designation  Fouston, TX 77040 "

Register: texasstagers@gmail.com

Please cancel 48-hours in advance to qualify for a refund. Funds may not be transferred from one course
to another. No refunds will be issued for late arrival, and no CE will be given.

CE Provider #9806 CE Course #49938




