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Panelists

 Ryan Kuhlman, National REIA President

 Charles Tassell, COO and Director of Legislative Affairs

 Kevin Coughlin, President, The Lexington Companies

 Tyler Johnston, Sales Manager, IDI
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Broadcast sponsored by

Special Programs for Investors
Discounts – Paint 20% off
Rebates
And other NREIA exclusive programs
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A Non-Profit Association Serving Real Estate Investors 
and Their Communities for over 35 years.

With over 120 local Chapters and Local Associations and 
40,000 members we are the only non-profit serving 
independent investors and Investor Associations. 

Promote
Protect 
Educate
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Disclaimer
The presentations on this update, made by all speakers, vendors and moderators are 
presented to you for educational purposes only. Only speakers that are identified as 
attorneys have professional qualifications under the law.  Even they are NOT providing 
any kind of legal advice but are speaking in a general educational capacity only. The 
Speakers and National REIA strongly recommend seeking advice of your own attorney, 
CPA or other applicable professional before undertaking any of the advice or concepts 
discussed in the update. The National REIA is presenting this update because of interest in 
the subject matter by its members. National REIA has not reviewed, approved or sought a 
legal opinion as to the accuracy or legal validity of any of the concepts, ideas or 
statements made in any program.
The opinions, materials, content, and concepts presented in the programs are solely 
those of the Speaker and the Speaker’s company and do not necessarily reflect the 
views or opinions of National REIA or any of its staff, Board Members or sponsors, nor does 
the presentation of this seminar constitute an endorsement of any Speaker or product by 
the National Real Estate Investors Association, its affiliates or any other presenting 
members or sponsors of this update.
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Source: The Conference Board
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Source: Spark Rental
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Source: Realtor.com
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Source: Keeping Current Matters
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 Home price growth will flatten, with a 
forecasted increase of 1.1%

 Inventory will remain low, but the rate 
of decline steadies and the mix of 
homes for sale shifts toward greater 
availability of lower-priced homes

 Mortgage rates remain low and may 
slide under 3% by the end of the year

 Home sales are constrained by low 
inventory and diminished seller and 
buyer confidence as the effects of 
COVID linger in the labor market

 Buyers seeking affordability and space 
drive interest in the suburbs

Revised their 2020 Housing 
Market Predictions post -
Coronavirus Pandemic

Source: Realtor.com
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Source: Realtor.com
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Source: John Burns Real Estate Consulting

14



15



Source: Realtor.com
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Source: Showing Time       The showing traffic is back in full force. It’s slightly higher than it 
was at the same time last year, and is above the March 2020 levels in all but six markets. 
Only New York remains down substantially from pre‐pandemic levels (‐28 percent), but is 
recovering at an accelerating pace. For Pennsylvania it took seven days to recover to the 
normal seasonal level after restrictions were lifted. And other states that are down slightly 
seem to be more affected by seasonal variations at this point.

17



https://www.showingtime.com/impact-of-coronavirus
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Source: NAR
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Source: NAR
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Source: CoreLogic
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Source: NAR
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Source: CoreLogic
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Source: Keeping Current Matters
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The hope is 
that these 
buyers move-
up taking low 
end luxury 
inventory and 
putting more 
moderate 
homes back 
into inventory 
and allowing 
the ecosystem 
to breathe.

DINKS don’t have 
to begin at a 
traditional starter 
home level

Source: John Burns
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Secondary Markets are getting their day in the sun as people leave the more 
dense large cities for smaller cities and the ‘burbs

Source: National Association of Realtors
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Inventory Crisis!

Source: Spark Rental
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Source: Spark Rental
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Source: NMHC
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Source: Joint survey of NAA and IREM   https://www.naahq.org/sites/default/files/naa‐
documents/owneroperator_covid‐19_survey_iremnaa_summary_may_2020_final.pdf
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Source: Spark Rental
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We don’t agree, but if others do there may be an opportunity to buy

Source: Spark Rental
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Source: Joint survey of NAA and IREM https://www.naahq.org/sites/default/files/naa‐
documents/owneroperator_covid‐19_survey_iremnaa_summary_may_2020_final.pdf
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Not a buy for me, 
but maybe a long-
term hold play? 
Will depend upon 
how “opening” 
goes.

Somewhat 
speculative, but 
may be worth 
the risk?

I would be a 
bit concerned 
about these 2 
“Boomtowns” 
for multiple 
reasons.  
Legislation like 
rent control 
being #1.

Source: John Burns Real Estate Consulting
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