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“A business is simply an idea to make other people’s lives better.” 
Richard Branson



My goal, since starting my business in 2010, was to help people through the turmoil of divorce.  I’m sure you can relate to this and the quote above.  

Here is my philosophy about the amount of commission I charge:
 
· I realize every penny counts in divorce
· My rate begins at 3%, then I will reduce my commission or provide a credit based on the transaction
· Most often, my commission ends up at 2.5% to 3%
· I will reduce my commission or provide a credit to the sellers if:
· The sellers are cooperative, and I don't have to spend an extraordinary amount of time managing their conflict
· The home goes under contract and sells within 30-90 days
· Sometimes I just feel like helping with:
· Repair expenses, clean-up costs, closing costs, etc. (Sometimes this is needed to get the home closed)

 
The commission paid can seem like a lot, I get that. Please keep in mind that as independent contractors, Realtors must pay business expenses out of our commissions, including:

· Marketing the home (I budget up to 10% of the price of the home)
· Brokerage fees, licensing fees and other professional fees
· Taxes, auto and medical insurance, etc. 
· Ordinary business expenses
· Luckily, I am a boutique Realtor with little overhead.  I plan to stay this way so that I may continue passing discounts on to clients. As my business grows, the discounts will be easier to come by.
· The bottom line is that I'm not trying to get rich, but I do need to put food on the table. 

Note:  The Court, and only the Court, may impose a 1% sanction on a party for unreasonable behavior.

 
I appreciate you, your trust in me, your support and your referrals.

Some quick notes about real estate commissions:

· Due to the Sherman Anti-Trust Act, we cannot say there is a “standard” commission rate 
· The seller pays both the listing agent’s and buyer’s agent’s commission. The listing broker collects the commissions for both at the close of escrow. Most often you will see 2.5% to 3% stated as the buyer’s commission rate in the MLS.  
· The Brokerage firm typically sets their own commission rate and may or may not allow their agents to discount that rate.
· Discount brokers may charge a lesser rate but watch out for hidden fees or other terms.


