
Selecting the Right Trade Show Requires Market and Regulatory Readiness. 

By Denise Thomas, CEO, World Trade Center Arkansas. 
 
Choosing to participate in a trade show is not a marketing decision. It is a market entry 
decision. 
 
Before committing financial, human, and reputational resources, companies must 
evaluate two dimensions in parallel: trade show relevance and market readiness. 
 
The most effective companies begin by asking fundamental questions: Who actually 
attends this event? Are buyers and decision-makers present, or primarily other 
exhibitors? Which geographies and markets are represented? Is the show 
transactional, exploratory, or brand-driven? Does the organizer provide credible post-
event metrics? 
 
A trade show delivers value only when the right people attend for the right commercial 
reasons. 
 
A high-quality trade show aligns with a company’s commercial objectives, matches its 
operational readiness, and provides access to qualified decision-makers. A poor trade 
show prioritizes scale over relevance, promises exposure without qualification, lacks 
transparency on outcomes, or attracts demand a company cannot legally or 
operationally serve. 
 
Beyond event relevance, market and regulatory readiness determines whether 
opportunity can convert into revenue. Companies must assess product standards, 
labeling requirements, certifications, tariff classifications, customs processes, and 
market-specific compliance obligations. Internal readiness matters equally, including 
production capacity, cost implications, packaging adaptability, and risk tolerance. 
 
There is no strategic value in generating demand in a market a company is not ready or 
not permitted to serve. Trade shows do not validate compliance. Markets do. 
When trade show relevance and market readiness align, participation becomes a 
strategic investment rather than a speculative expense. 
 
The World Trade Center Arkansas remains committed to guiding Arkansas companies 
through market access, regulatory readiness, and international expansion with clarity, 
strategy, and confidence. 


