
Sometimes called for, but not always. Staging consults 
determine what buyers need to get to yes, and your best 
options to make it happen

New lighting, flooring, or BA vanities are generally good 
bets. Weigh cost and time vs. ROI, market expectations 
and desired price point with your agent. 

Pre-listing professional deep clean (including windows) 
with fresh, on-trend finishes indicate a well-maintained, 
genuinely move-in ready property. 

Wallpaper, unnecessary and oversize furniture, busy 
patterns, ginormous lighted ceiling fans, fussy window 
treatments will muddy photos, shrink and devalue rooms.  

Today, current owners are responsible for code 
compliance even if issues happened under prior owners. 
Big potential obstacle, your agent will advise you. 

“To-Dos” add hassle and cost for buyers. They (and 
parents/friends/etc) always estimate high; getting it done 
now streamlines the sale and controls cost. 

Your things, your décor distracts and tells the story of 
who you are and why you’re selling….info buyers just 
LOVE to have. 

How to Get Your Property Noticed and SOLD
Best practices for less stress, engaging photos, and higher ROI

Start with the basics.
Move up as far as you’re willing. Price accordingly.  
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BRING
THINGS IN

UPDATES

CLEAN & PRISTINE

LIGHTEN UP

GET IT TO CODE

REPAIR & REPLACE

DE-PERSONALIZE


