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FOR IMMEDIATE RELEASE

YOUNG TECH ENTREPRENEUR EXPLORES THE  
MIND-SETS OF THE WORLD’S RICHEST PEOPLE

Alex Becker Shares His 10 Pillars of Wealth to Leave the 9 to 5 Behind

DALLAS, TEXAS — He’s edgy, a bit brash, super cool, and, oh yeah, a multimillionaire. 
So how do you go from getting out of the Air Force at age 23 with nothing and no real 
plan for life to becoming abundantly wealthy a year later? Just ask Alex Becker. Now, 
just a few years removed from his days in the military, the young entrepreneur owns 
multiple online businesses, and he wants to show everyone how they can do what he did.

“I became an entrepreneur because I truly did not have any other option,” Becker 
says. “Not having a sustainable income and having no other option gave me the ‘gun-to-
the-head’ motivation to ignore the ‘risk’ and go all in.”

Becker walks through the steps of how he did it in his debut book, The 10 Pillars of 
Wealth: Mind-Sets of the World’s Richest People (Brown Books Publishing Group). In 
this no-nonsense roadmap to building wealth as an entrepreneur, the straight-shooting 
Becker may step on a few toes and ruffle some nerves along the way as he gives readers 
his up-close and personal action plan to financial freedom and abundant wealth.

As one of the leading tech entrepreneurs in America, Becker cringes when he hears that becoming a 
multimillionaire is only for a select few. To the contrary, he stresses in The 10 Pillars of Wealth that becoming 
wealthy is a product of simply learning how to control wealth and income. He should know: when faced with 
a choice between either reenlisting in the military or finding a way to make a living on the Internet, Becker 
discovered that SEO (search engine optimization) would be his ticket to success — and success in a hurry! He 
started with his first brand, Source Wave, which he transformed from a one-man small business into one of the 
largest developers of SEO software in the United States. Becker manages his many diverse business ventures 
— including software companies, speaking engagements, and a training academy — under the Alex Becker 
Industries flagship. He has also become quite the YouTube phenomenon, with his own channel featuring postings 
in his customary laid-back style.

As one of his pillars, Becker stresses that it is paramount to separate time from money as an entrepreneur and 
let the automation of the online business or the assembled team of employees administer daily tasks.

“Too many people think money is something you earn from work,” Becker says. “The downfall of this 
mentality is you only have so many hours, and unless you are LeBron James, your value per hour greatly restricts 
your income. In short, as an entrepreneur, you must focus on building systems that can deliver profit with or 
without you there. Then focus on investing that money to create passive income.”

In the end, Becker wants readers to come away from The 10 Pillars of Wealth with the knowledge that the 
process of obtaining wealth is all about people. First, the individual must make the decision to go for it! As Becker 
stresses, however, you can’t do it all on your own.

For more information, please visit www.AlexBecker.org. 
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MEET THE AUTHOR

PIONEERING A NEW APPROACH TO PROFESSIONAL & FINANCIAL FREEDOM

Alex Becker is the influential entrepreneur behind such software brands as Source Wave and Market Hero. As 
the founder of many diverse, successful online businesses, he achieved a net worth of over $1 million while 
his peers were just finishing college. Now, though still in his twenties, Becker leads educational events, online 
training programs, and a multimedia academy that have helped thousands establish professional independence 
and financial health. 

Through his debut book, The 10 Pillars of Wealth: Mind-Sets of the World’s Richest People, Becker is expanding 
his mission to reach aspiring entrepreneurs in every corner of the globe. Becker’s new release exposes pillars that 
reinforce everyday actions, reveals the keys to elevating your professional and personal ethos, and gives you the 
tools to leverage your leadership skills.

Providing a roadmap to true independence, Becker delivers actionable strategies — and unapologetically 
challenges the staid majority. Tap into his no-nonsense resources for building financial freedom as an entrepreneur 
at AlexBecker.org.

Too many people ... ignore how to sell to people, 
how to lead people, and how to influence people, 

because they are focused on money. Money is 
nothing without people. So, understand people, 

and you will be able to attract money.
ALEX BECKER
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DID YOU KNOW? 
Everyone who purchases The 10 Pillars of Wealth will 
be eligible to receive a complete video course from 
the author! Through his online training platform, 
Becker will break down: 

• His most successful businesses and how he 
grew them. 

• How to get started as a beginner in business 
without substantial risk.

• Five online businesses that are easy to start 
and explosively profitable. 

EXPLORE THE MIND-SETS OF THE WORLD'S RICHEST PEOPLE

The world has led you to believe that financial freedom is not something you can willfully create in your 
life. You have been taught to view wealth as something that happens only to a lucky few who win a random 
business lottery or are blessed with unimaginable talent. 

The truth is that generating excessive financial wealth does not come down to luck or talent. It comes 
down simply to your beliefs, understanding, and views — the pillars that reinforce your every action. 

Alex Becker not only breaks down the most important pillars for you but also shows you how to bring 
them into your life now to begin establishing sustainable professional independence and financial freedom.

Through The 10 Pillars of Wealth, readers will discover how to:  

• Successfully quit your 9 to 5 and take back your life without taking massive financial risks. 
• Separate your time from money so that you are constantly getting paid (even in your sleep). 
• Understand the lessons multimillionaires have learned through years of trial and error. 
• Map out the exact steps needed to build million-dollar businesses.
• Skip time-wasting mistakes and learn how to make money quickly by focusing solely on what gets 

you paid. 

ABOUT THE BOOK
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Q&A WITH ALEX BECKER

1. You came to a crossroads in life when you got out of the military. What 
pushed you to take a risky road toward entrepreneurism?
I became an entrepreneur because I truly did not have another option. The 
firefighting skills I learned in the Air Force did not qualify me for any jobs on 
the outside. Because of this, I took massive action and spent countless hours 
learning how I could make a living through Internet marketing. Not having 
a sustainable income and having no other option gave me the “gun-to-the-
head” motivation to ignore the “risk” and go all in. What most people will find, 
though, is that taking the “entrepreneur” route actually can be fairly risk-free 
and far more consistent than they imagine.

2. What do you tell people who think becoming a self-made multimillionaire 
is just for a select few?
Many people believe this because they have no real-world experiences with actual millionaires, so they simply 
believe what they hear. And what they normally hear is that becoming a millionaire is something only a 
lucky, genius few can achieve and that it is some statistical lottery. However, that sort of thinking is not based 
on any real-world experience and reflects more the opinions of “nonmillionaires.” On the contrary, I have 
met hundreds, maybe thousands, of self-made millionaires, and I just have too damn much proof based on 
firsthand experience that anyone can do it. I’ve met once-homeless people who now make $100,000 a day. I’ve 
met a person whose first 10 businesses failed and who everyone labeled a loser; he is now worth $500 million. 
I have met 15-year-old millionaires. I have met single, middle-aged mothers who have become millionaires. 
I have met 60-year-old men who retired and began working online and created million-dollar businesses. 
I’ve met geniuses who are millionaires, but most of the millionaires I have met are very average people with 
average minds and above-average mind-sets that allow them to chase their dreams.

Long story short, I have met millionaires from almost every walk of life over and over again. I’ve even 
watched the transition from being broke to becoming a millionaire as it’s happened. Nothing from the vast 
experience I have points to this being a way of life for just a “select few,” while everything I have experienced 
emphasizes that it can be done by just about anyone who sets his or her mind to it.

3. When separating time from money, what is the most important thing to know?
Too many people think about money as something you earn from work. The downfall of this is you only have 
so many hours, and unless you are LeBron James, your value per hour greatly restricts your income. You have 
an extremely limited amount of hours you can work every day, and this limits your income. What you must 
do is immediately separate your time from your income.
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This is done by creating systems that work while you are not there. For example, if you understand 
how to create profitable Facebook ads, you can spend one hour setting up your ads, and then the ads can 
continue to make money for you even while you are not there. Whether you have one ad or thousands of 
ads, running it makes zero difference time-wise but all the difference money-wise. You can also separate 
your time from your income by having a staff  run your business. Heck, in the above example, you could 
figure out the ad formula and then hire a team of three people to scale it. I have a friend who makes a 
million dollars a month from his skin care business, and his staff operates it for him while he focuses on 
other parts of the business.

In short, focus on building systems that can deliver profit with or without you there. Then focus on 
investing that money to create passive income. For example, Mark Cuban makes millions of dollars a year 
from investments that require zero time on his part.

4. How does a “victim mentality” manifest itself in holding an entrepreneur back from creating wealth?
People love to put responsibility for their happiness, wealth and success in someone else’s hands. This is 
because it is much easier to do that than to hold yourself accountable. Blaming the government, the economy, 
a bad employee or other outside force is much more comfortable than looking in the mirror and admitting 
you are a lazy sack of crap who’s not working to your potential. This is the mind-set of a person who has given 
up control of his or her life, and too many entrepreneurs try to bring this mentality with them when starting 
a business.

The problem with this mentality is that when you think like this, you give up control. When responsibility 
is placed on other factors that are outside of your control, many times those factors will come and bite 
you in the ass, and this is from where the perceived risk of entrepreneurship stems. You see, in business, 
even when it’s someone else’s fault or caused by something else, YOU are the one who takes the hit 
money-wise. 

 A successful entrepreneur takes on as much fault as possible, and this leads to taking as much control as 
possible. This, in turn, leads to vastly reducing the chance of failure in the business.

For example, when I first started my business, we would have massive product launches. During these 
events, our servers would crash almost every time, and I would blame the hosting company and take a victim 
mentality. Even though it was their fault, I was the only one who lost money. Then, one day, I got rid of this 
mentality, took the blame from the host, and set up dozens of fail-safes that we could use to keep our sites up 
if the servers crashed. The result? I made much more money. I made more because I took control away from 
outside forces and brought it back under my responsibility.

Too many people who start a business don’t understand this, and because of this, they blame others all 
the way to their bankruptcy and business closing.

5. The 6th Pillar is Forgetting “What if ” and Focusing on “What Is.”  In your experience, how have you seen 
“perfection paralysis” dictate the path of a person’s life?
People who are broke or hate their job or want to be successful are stopped from creating successful businesses 
because they are busy trying to prevent problems that never happen and ignoring their current problems.

For example, I see too many people starting a business while worrying about how people might respond 
to their sales pitches, potential future legal issues and countless other tiny details in order to make things 
“perfect.” The problem is that their problem right now is that they don’t have any customers and are not 
generating any money. However, they ignore this initial problem, which is very real and immediate, in order 
to focus on problems that will never happen.

What people need to realize is that by trying to make it perfect on the first go, you are actually harming 
your business, because every second that you are not getting customers is a second you are losing money 
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and time. What most people also find is that the problems they were preparing for, or worried about, never 
happen. This is ironic because usually, a lot of other unexpected problems appear for which they have not put 
plans in place. So, in the long term, it’s much better to get it “good enough,” get some money in and then focus 
on correcting the real problems that occur instead of delaying to get it “perfect” and preparing for imaginary 
problems that will probably never happen.

6. You stress goal setting as imperative in the map toward creating wealth.  What does this look like in 
terms of breaking down a success-moment goal into smaller action steps?
People tell me all the time that they want to be a millionaire. The problem is that they have no plan to get 
there, and this results in them “flailing about” business-wise and taking nonobjective actions. This leads to 
actions that do not move them in any one direction.

Let’s imagine I want to have a real estate business that makes a million dollars per year. What I need to 
do is outline the steps that will help me reach that goal. An example of this could be to first map out the bare 
minimum of what I need to learn and obtain in order to sell houses. Next, I need to determine how many 
houses, at an average revenue per house, I need to sell per year to reach a million dollars. Once that number 
is determined, I must find out how many phone calls it takes to get a potential homebuyer and how often they 
convert to buying a home.

Let’s say that for every 10 phone calls, we get one potential customer, and one out of every five customers 
buys a home, with a profit of $20,000. (I am not in real estate, so I am just making up these numbers.)So in 
order to make $20,000, we need to make 50 phone calls with that conversion rate. This also means we need 
to close 50 deals at $20,000 to make a million dollars a year. That converts to making 2,500 sales calls a year 
minimum to hit our goal.

While these numbers are not exact, this gives us a very clear path to getting paid. This is “pick up the 
damn phone and make 2,500 calls.” Our revenue goal is broken down step-by-step, and we have areas we can 
clearly work on to hit it. We can, of course, find ways to improve these numbers, but what we have here is a 
clear-cut path and goals that will get us to our ultimate goal. Every action from now on should correlate to 
these goals.

Most entrepreneurs fail to map out this detailed plan and instead will just randomly take action and get 
random results. By setting goals like we did above, we take away the randomness and gain clarity.

7. Why is it difficult for entrepreneurs and business owners to delegate responsibility, and why is it 
important to do so?
Most entrepreneurs start their businesses as a one-man show and handle every part of the business. While 
this shows great work ethic, as the business grows, it plateaus because instead of spending time growing 
the business, the entrepreneur ends up spending time managing the business. For example, I used to spend 
one to two hours a day doing customer support. This is time lost from creating new ads and creating new 
products, which lead to more money. It’s common sense that if I hire someone to do this task, I can spend my 
time generating far more money than it takes me to pay the person. 

Most entrepreneurs know this, but they do not know how to give up responsibility, and this leads to a 
poorly run business that stretches them too thin. They do this because they do not know how to train people 
properly and are uncomfortable giving away jobs that they handle to someone new. This would be similar to 
a mother hiring a nanny to take care of her child. At first, letting go of your roles is hard.

In the end, however, your job as a leader is to move the business forward. If you are stuck handling 
invoices or answering emails, you are not moving the business forward.  It is far better to grow a well-run 
business to $10 million a year and get 50 percent of the profits than it is to get stuck at $1 million a year doing 
it all yourself with 100 percent of the profits.
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8. How does your 9th Pillar of wealth, People Give Money to People That Get People, illustrate how money 
is power over people?

At the end of the day, money is simply a number that people made up to handle value. When you think 
about it, a megamillionaire is simply someone who convinced other people to give him this value. That’s all 
it is.

So, what you need to understand is that in order to create a large business, you have to understand people. 
You have to understand what they want, how they think, and how they perceive value in order to convince 
them to give you value back in the form of “money.”

Too many people try to create businesses that make money but then forget that money is people. They 
ignore how to sell to people, how to lead people, and how to influence people because they are focused on 
money. Money is nothing without people. Understand people, and you will be able to attract money.

9. Do you hang out with likeminded entrepreneurs?
Yes; almost every day, I talk to other entrepreneurs similar to myself with likeminded ambitions. What I try 
not to forget is that I want to find entrepreneurs who are more successful than I am and think differently than 
I do. A person who makes $10 million a year thinks very differently than a person who makes $100 million. 
You must constantly be focused on coming into contact with people who have different views and mind-sets 
than your own.

10. Even though you blazed your own entrepreneurial trail to wealth, whom do you consider your mentor?
A good friend of mine named Com Mirza, who is worth $500 million, was one of my first major mentors. 
I have many other mentors who are less successful but have contributed to my success nonetheless, such as 
Don Wilson and Mario Brown. I am constantly trying to find new mentors to help me grow.
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ON REJECTING GETTING RICH SLOW 
Your whole life is spent on limiting yourself now in the hopes of a comfortable future. 
Don’t get me wrong, I am not advocating living outside of your means. However, when 
you live a get‐rich‐slowly lifestyle, you are anything but living; you are a slave to money, 
and you’re never actually able to live the life you truly want to live. In fact, with the get‐
rich‐slowly mind‐set, the only time you get to truly sit back and enjoy life is when you are 
sixty or even seventy years old, and only then if you manage to reach that point and still be 
active and still want all the things that you wanted when you were younger. Now the good 
news with getting rich quickly is that you only have to get it right once. You can fail ten 
times, get your eleventh attempt right, and then go on to be rich for the rest of your life if 
you are smart about it. In fact, even if it takes you fifteen years to finally get it right, you are 
still in a much better spot than the get-rich-slowly person who has to build things up over 
thirty years, save lots of money, and hope that an unpreventable disaster doesn’t happen.
So, the three key ideas to take away from this are: 

• You control your life. 
• You can get better at anything. 
• You are allowed to fail. 

Excerpted from Pillar 1

ON KNOWING EVERY LITTLE THING IS 100% YOUR FAULT
You have probably already accepted the fact that shit happens. But this doesn’t mean that you accept that bad 
things happen and simply stop trying to prevent them. ... Therefore, you have to proactively search for things to 
control that will help your business succeed.The best way to do this is in three steps. The first step is to identify 
every possible thing that could go wrong with your business (including things that have already gone wrong). 
Make a list, check it a dozen times, and make sure you are mentally aware of every blunder or screw up that could 
possibly happen. 

The second step is to identify solutions to the problems that are within your scope. This could be as simple as 
checking your support staff ’s messages once a week or adding a more explicit terms of services to your website to 
prevent a future frivolous lawsuit. However, you will not have a solution for some of these problems. This is when 
we move on to step three. 

The third step is identifying people that have done exactly what you want to do and asking them two things. 
The first is how to fix the current problems that you have already identified. The second is learning about any big 
issues they ran into that you did not identify. The odds are they will bring up tons of problems that you haven’t 
thought about yet. 

Excerpted from Pillar 4

UNDER THE COVER
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ON MAPPING OUT ACTIONS THAT ACHIEVE GOALS
The first thing multimillionaires do is set big goals. For example, one of my goals is to have 
a software company that makes over $100 million a year in sales. After I made that goal, 
I broke it down into hundreds of smaller goals that are definable and attainable. I broke 
down exactly how many customers we would need, how we would get those customers, 
and the sales funnels we would need to convert them. I then broke those steps down even 
further, but we’ll get to that. I want you to be able to do the exact same thing. In order to 
become rich, you are going to need a way to get there.

Excerpted from Pillar 7

ON THE IMPORTANCE OF COMPETITIVE FRIENDS
Perhaps one of my most respected entrepreneur friends has a business in the exact same niche as I do. He is also 
one of my most brutal competitors in this niche and, in my opinion, he is a wee bit smarter than me. I consider 
him a friend and will personally help him out with anything. But, on the business battlefield, we are at war. And 
yes, I get extremely pissed off when he beats me, and I get jealous if he makes advances before I do. 

This is actually a good thing, because this competition has forced both of us to up our games to such a 
high level that no one else can compete with us. We have pushed each other from having ragtag companies to 
being very refined tech entrepreneurs. It is unlikely that I would have the skills I have today if it weren’t for him 
constantly breathing down my neck in the business world. 

Excerpted from Pillar 10

ON FINDING SUITABLE MENTORS
There is definitely no shortage of people trying to make money in the coaching world, but there are definitely two 
types of mentors: mentors who make most of their money mentoring and mentors who make money from their 
main business and just mentor on the side. 
What you want to look for is a person whose main business is not mentoring. That would be like taking hockey 
lessons from a hockey fanatic who might know all the rules but has only gotten on the ice a dozen times in his life. 
There are tons of entrepreneurs making hundreds of thousands of dollars a year that do not coach or mentor. This 
is because they are busy running their own businesses. These are the people you want to get a mentorship from 
because they are doing what you want to do, have made the same mistakes you might make, and have taken steps 
similar to those that you are taking to succeed and become wealthy. 

Excerpted from Pillar 10

UNDER THE COVER
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