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Paul Bosley founded Business Finance Depot some 
28 years ago, but only discovered USDA-guaranteed 
financing around seven years ago. “It was when I started 
to help finance campground franchisees,” he said, “and 
learned about it from talking to different lenders and 
borrowers.”
USDA commercial lending, “isn’t really well known,” said 
Bosley. “Most people think home mortgages when they 
hear ‘USDA.’” He adds there are a lot of misconceptions 
about the USDA, “and I had to do a lot of research myself 
before talking to borrowers about it.”
Since then, Business Finance Depot, a finance advisory 
and brokerage, has helped a myriad of franchisees in 
various industries, including restaurants, obtain USDA 
financing. The intention of the USDA is to foster business 
development in rural areas. Rural is defined as “not in 
a city or town with a population of more than 50,000 
inhabitants,” according to the USDA website.
Bosley said even that can be misleading, because there 
will be times a suburb of a larger metropolitan area will 
qualify as a USDA area. And, as one who likes to travel 
across the country for vacation, he said those rest stop 
restaurants that dot the interstates are probably in USDA 
areas, too. The USDA has an eligibility map potential 
borrowers can access to learn whether their area qualifies. 
Bosley explained USDA funding really makes sense for 
franchisees and restaurant owners who want to buy their 
real estate, and have projects over about $2 million:
• SBA-guaranteed financing has a loan limit of $5 million 
for the project. With the USDA, the limit is $25 million 
per project. 
• There is no limit for the number of USDA loans for one 
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borrower, as long as they qualify. “With SBA lending, 
you will get to a point where you will cap out,” he said. 
“With USDA financing, you don’t cap out. You can keep 
doing them over and over. For larger companies that do 
real estate purchases, that’s important.”
• With USDA funding, a borrower can schedule the first 
payment to coincide to when they are cash-flow positive. 
“It increases the loan size,” said Bosley, “but it takes the 
heat off the borrower. I think it’s a huge benefit.”
• “The term of the loan is 30 years, unlike other 
conventional real estate loans, which are usually 20 
years, and SBA loans, which are usually 25 years. When 
you do the amortization schedule for it, it makes a big 
difference, especially when you are dealing with large 
amounts of money,” he explained.
• The USDA offers a lower interest rate. “Typically, it is 
lower than an SBA loan,” Bosley said. “On average it is 
about a point lower.”
USDA-guaranteed funding has upfront costs, like 
environmental and feasibility studies, so he advises 
franchisees and restaurant owners to consult with an 
advisor or banker who have worked on and funded 
many of them. 
“We’ve done a lot of legwork to find the best lenders, 
and we have systems in place for restaurants and retail, 
to make it simpler for our clients,” Bosley said. 
An entrepreneur himself, he said, “I tell my clients all 
of their financing options, but I don’t tell them what to 
do. They pick their own path.”
For more information, contact him at 561-702-5505, or 
at Paul@BusinessFinanceDepot.com.


