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You’re ready to begin buying a home! This is an exciting
time for you! Many people are afraid to take the plunge
because they have heard crazy horror stories about the
process. Good thing for you, I’m here to take many of
those burdens off you! I believe that your homebuying
process should be enjoyable. I have a tried and true
method that will save you time and tears. 
 
I’ve created this guide for your convenience and I hope
that it will be a valuable resource.  While the entire
process is outlined for you here, please know that I will
be staying in constant contact with you throughout the
process.  Your experience will be unique and I will adjust
my service according to your wants and needs.  My goal
is on your complete satisfaction.

Good service speaks for itself!



E S T A B L I S H  B U D G E T  A N D  O B T A I N  A  F I N A N C I A L  P R E - A P P R O V A L  L E T T E R  O R
P R O O F  O F  F U N D S  F O R  A  C A S H  P U R C H A S E  
P R E P A R E  F O R  A D D I T I O N A L  C O S T S

C R E A T E  W I S H  L I S T
P R E V I E W  P O T E N T I A L  P R O P E R T I E S  O N L I N E  
S C H E D U L E  S H O W I N G S  A N D  V I E W  T H E  P R O P E R T I E S  Y O U  A R E  M O S T
I N T E R E S T E D  I N  

W R I T E  A N  O F F E R  T O  P U R C H A S E  O N  Y O U R  F A V O R I T E  P R O P E R T Y  
N E G O T I A T E  T H E  T E R M S  O F  T H E  O F F E R  
A C C E P T  T H E  C O N T R A C T  
D E P O S I T  I N I T I A L  D E P O S I T  ( T Y P I C A L L Y  W I R E D )  W I T H I N  3  B U S I N E S S  D A Y S
C O M P L E T E  T H E  L O A N  A P P L I C A T I O N  W I T H I N  5  D A Y S
O B T A I N  H O M E O W N E R S  I N S U R A N C E  Q U O T E S

C O N D U C T  D U E  D I L I G E N C E  O N  T H E  P R O P E R T Y  I N C L U D I N G  I N S P E C T I O N S  
R E S O L V E / N E G O T I A T E  A N Y  I S S U E S  F R O M  I N S P E C T I O N
R E V I E W  D I S C L O S U R E S  A N D  R E P O R T S
R E V I E W  T E R M I T E  I N S P E C T I O N  R E P O R T  A N D  H O A  D O C U M E N T S  ( I F
A P P L I C A B L E )

Y O U R  L E N D E R  W I L L  O R D E R  T H E  A P P R A I S A L
O B T A I N  H O M E O W N E R S  I N S U R A N C E

R E C E I V E  E S T I M A T E D  C L O S I N G  S T A T E M E N T / C L E A R  T O  C L O S E  
C O N D U C T  A  F I N A L  W A L K - T H R O U G H  O F  P R O P E R T Y
S I G N  L O A N  D O C U M E N T S
W I R E  F U N D S  T O  E S C R O W  C O M P A N Y  
L O A N  F U N D S  A N D  T I T L E  I S  R E C O R D E D  F O R  C O N F I R M A T I O N
C L O S I N G  D A Y :  G E T  Y O U R  K E Y S ,  I T ' S  A L L  Y O U R S !  
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6 .  P R E P A R I N G  T O  C L O S E  

THE HOME BUYING
PROCESS AT A GLANCE



CASH
If you’ve got the money in the bank and you are ready to purchase your home in cash,
that's great.   I  wil l   inform you as to your closing costs and we wil l  need a proof of 
funds to supplement any offers.  You can acquire a proof of funds from your 
f inancial  advisor or your banker to show that you have a balance that meets the
 purchase price.

S T E V E  S O M E R M A N
P R M G
9 4 9 . 2 7 9 . 6 0 5 1
S S O M E R M A N @ P R M G . N E T

D A V I D  K R O L I K O W S K I
H O M E B R I D G E
9 0 9 . 7 3 0 . 8 5 6 6
D A V I D . K R O L I K O W S K I @ H O
M E B R I D G E . C O M

J E N N I F E R  S T E W A R T
M O U N T A I N  W E S T  F I N A N C I A L
9 5 1 . 2 6 4 . 1 0 0 3
J E N N I F E R . S T E W A R T @ M W F I N C .
C O M

L U C I A  S O L I S
G U A R A N T E E D  R A T E
5 6 2 . 5 8 7 . 2 6 6 9
L U C I A . S O L I S @ G R A R A T E . C O M

FINANCING
A mortgage lender wil l  be able to take your f inancial   information and determine what
amount you wil l  be able to borrow. Having your preapproval  letter  in hand 
before we start searching wil l  save us time and make sure we don’t miss out on the 
perfect home opportunity.  The preapproval  letter wil l  accompany an offer.

M Y  R E C O M M E N D E D  D I R E C T  L E N D E R S
You are f ree to  use whomever  you'd l ike .  These are a  few of  the direct
lenders  I  have worked with for  years  and have come to know and trust .

STEP 1:  FINANCES



Send me an  address !  There  are  ways  we can f ind  you a  home without  i t  be ing
on the  market .
 
Our  agents  at  Co ldwel l  Banker  Rea l ty  have  a  la rge  market  share  and make
sure  our  agents  get  our  buyers  in  before  i t  h i ts  the  market ,  that  i s  why
work ing with  a  REALTOR wi l l  get  you into  a  house  faster !
 
A f ter  gett ing  your  dream home cr i ter ia  back ,  I  w i l l  search  the  ne ighborhoods
you are  interested in  and t ry  to  f ind  you a  house  that  i sn ’ t  on  the  market !

NOW WE’RE GETTING TO THE FUN PART  
Let ' s  s tar t  searching for  your  new home!  Current  technology  makes  rea l
estate  research  incredib ly  easy .  You can browse  new l i s t ings  f rom the
comfort  o f  your  couch on your  smart  phone .  Technology  can a lso  make th ings
overwhelming .
 
The  internet  and soc ia l  media  can be  a  v i sua l  ons laught  o f  huge amounts  o f
in format ion ,  making i t  tough to  narrow down choices  and make dec is ions .
Start ing  with  a  good idea  o f  what  you ’ re  look ing for  can  be  he lpfu l  as  you
nav igate  a  home search .  I  w i l l  set  you up on a  search  so  you get  not i f ied
when new propert ies  come on the  market  that  f i t  your  cr i ter ia .

2 .  S E A R C H

Other  great  s i tes  that  have  apps  to  he lp  you f ind  your  home inc lude
Real tor .com and Redf in .com.  These  have  a  d i rect  feed f rom the  MLS resu l t ing
in  more  accurate  l i s t ing  in format ion .

S E E  A  H O U S E  Y O U  L I K E ?



Inspect ion  Per iod :  17  Days  or  _________
Appra isa l  Per iod :  17  Days  or  _________
Loan Cont ingency  Per iod :  2 1  Days  or  _________

In  order  to  wr i te  an  o f fer ,  we  wi l l  need the  fo l lowing in format ion .
 
PRE-QUALIFICATION/PRE-APPROVAL LETTER -  A  let ter  f rom your  lender .
 
PROOF OF FUNDS -  Account  summary  page .
 
OFFER PRICE  -  I  w i l l  he lp  you determine  fa i r  market  va lue ,  but  at  the  end of
the  day  i t  i s  up  to  you on how much you want  to  spend on your  next  home.
 
INIT IAL  DEPOSIT  -  Customar i ly  th is  i s  1 -3% of  the  purchase  pr ice . *
 
FINANCING AMOUNT  -  What  percentage of  the  loan are  you f inanc ing ,  and how
much are  you putt ing  down?
 
CLOSING DATE  -  I f  gett ing  a  loan ,  th is  i s  typ ica l ly  30  Days  f rom acceptance  of
the  o f fer .  Th is  wi l l  be  the  day  the  keys  are  handed f rom se l ler  to  buyer .
Depending on you or  se l lers '  c i rcumstances  i t  may  be  longer  or  shorter .
 
CONTINGENCY PERIODS

3. OFFER & NEGOTIATIONS

WHAT IS THE INITIAL DEPOSIT?
The initial deposit is also known as the good faith or earnest money deposit. It is typically 1-3%
of the purchase price that you put down to show the seller you are serious about the
purchase. The higher the initial deposit the more attractive the offer is to the seller.
 
WHERE DOES IT GO?
As soon as we have an executed contract you have 3 business days to get the deposit to the
escrow office. The Escrow Company will deposit and hold your check up until closing. Then it
will be applied to your balance due at closing. You can submit your initial deposit by a
personal check, cashiers check, or a wire transfer.



During the inspect ion per iod,  you as  the buyer  has  a  set  amount of  t ime in  order  to
hire  a  cert i f ied home inspector  to  inspect  the property  as  wel l  as  conduct  your  due
di l igence about  the property  to  sat is fy  yoursel f  as  to  what  you are  buying.  
 
Your  purchase contract  states  you are  buying the home AS IS  subject  to  a  home
inspect ion so you may sat is fy  yoursel f  as  to  the current  condit ion of  the home.  I f
your  home gets  a  c lean bi l l  of  health ,  you’ l l  feel  assured that  you’re  buying a  safe ,
wel l -maintained property ,  and invest ing your  money wisely .
 
But what  happens when that  inspect ion reveals  a  problem? What  are  your  opt ions
and how do you move forward (or  back out)  i f  the results  are  less  than ideal?
The answer  depends on the repairs  that  are  needed,  the sel ler ’s  wi l l ingness  to
negot iate ,  and several  other  factors .  Here ’s  what  to  do i f  you f ind yoursel f
potent ia l ly  negot iat ing repairs  after  a  home inspect ion.
 
YOUR OPTIONS AFTER A HOME INSPECTION
A home inspect ion can help ident i fy  def ic iencies  in  a  home you’re  consider ing
purchasing.  I f  the inspect ion reveals  problems or  repairs  are  needed,  you may be
able  to  negot iate  with the sel ler  to  f ix  those issues .  You can a lso  ask for  credits
toward your  c los ing costs  in  order  to  make up for  them.
I f  you have a  home inspect ion cont ingency in  place ,  and the issues your  inspector
f inds are  deal-breakers ,  you may be able  to  back out  of  the purchase ent i re ly .  I f
you decide to  go this  route ,  you should be able  to  receive the deposit  you put
toward the purchase back in  fu l l .
 
HERE ARE YOUR OPTIONS AFTER A HOME INSPECTION REVEALS PROBLEMS:
1 .  Ask the sel ler  to  make the repairs  themselves
2 .  Ask for  credits  toward your  c los ing costs
3 .  Ask the sel ler  to  reduce the sa les  pr ice  to  make up for  the repairs
4 .  Back out  of  the transact ion ( i f  you have an inspect ion cont ingency in  place)
5 .  Move forward with the deal
 
NEGOTIATING FOR REPAIRS OR CREDITS
Your  home inspect ion is  not  a  t ime to  submit  a  wish- l ist  to  the sel ler  to  f ix
anything and everything wrong with their  home.  No home is  perfect . . .not  even a
brand new home.  
 
 R E C O M M E N D E D  I N S P E C T O R S

C A L L  F O R  Q U O T E S

G R E G  S T E V E N S
9 5 1 . 2 3 1 . 5 1 0 6

S T A T  H O M E  I N S P E C T I O N

E L I T E  P R O P E R T Y  I N S P E C T I O N S
5 5 5 . 1 2 3 . 4 5 6 7

 
P A U L  B O L L I N G E R

9 5 1 . 2 1 8 . 1 8 8 7
W E S T E R N  I N S P E C T I O N  N E T W O R K

4 .  I N S P E C T I O N  P E R I O D



5 .  F I N A N C I N G  P E R I O D
A P P R A I S A L :
A n  a p p r a i s a l  i s  a n  e s t i m a t e  o f  t h e  v a l u e  o f  t h e  p r o p e r t y  b y  a  l i c e n s e d  p r o f e s s i o n a l
a p p r a i s e r .  O n c e  a n y  p r o b l e m s  d u r i n g  t h e  i n s p e c t i o n  a r e  s o l v e d ,  t h e  a p p r a i s a l  w i l l
b e  o r d e r e d  b y  t h e  l e n d e r  a n d  p a i d  f o r  b y  y o u .  T h e  g o a l  o f  t h e  a p p r a i s a l  i s  t o
v e r i f y  t h e  v a l u e  o f  t h e  p r o p e r t y  f o r  t h e  l e n d e r  a n d  t o  p r o t e c t  y o u  f r o m
o v e r p a y i n g .  T h e  c o n t r a c t  i s  c o n t i n g e n t  u p o n  w h e t h e r  t h e  a p p r a i s a l  c o m e s  i n  a t  o r
a b o v e  t h e  p u r c h a s e  p r i c e .  I f  t h e  a p p r a i s a l  c o m e s  b a c k  s h o r t ,  w e  w i l l  b e  b a c k  t o
t h e  n e g o t i a t i n g  t a b l e .
 
O B T A I N I N G  A  M O R T G A G E :
Y o u  h a v e  5  d a y s  f r o m  t h e  d a t e  o f  t h e  a c c e p t e d  c o n t r a c t  t o  b e g i n  y o u r  m o r t g a g e
l o a n  a p p l i c a t i o n .  D u r i n g  t h e  e s c r o w  p e r i o d ,  y o u r  l e n d e r  w i l l  b e  f i n a l i z i n g  y o u r
m o r t g a g e .  I t  i s  v e r y  i m p o r t a n t  n o t  t o  m a k e  a n y  m a j o r  j o b  c h a n g e s ,  m a j o r
p u r c h a s e s ,  o r  o p e n  n e w  c r e d i t  c a r d s  o r  l i n e s  o f  c r e d i t  d u r i n g  t h i s  t i m e .  D o i n g  s o
c o u l d  a l t e r  y o u r  q u a l i f i c a t i o n s  f o r  t h e  l o a n .  W a i t  t o  b u y  f u r n i t u r e  u n t i l  A F T E R  t h e
c l o s i n g !
 
H O M E  I N S U R A N C E :
Y o u r   l e n d e r   w i l l   r e q u i r e   y o u   t o   o b t a i n   a   h o m e o w n e r ' s   i n s u r a n c e   p o l i c y .   Y o u   w i l l   n
e e d   t o   g e t   t h e   l e n d e r   t h i s   i n f o r m a t i o n   b e f o r e   c l o s i n g .  F e e l  f r e e  t o  a s k  y o u r  a g e n t
f o r  a n y  r e c o m m e n d a t i o n s  f o r  q u o t e s .



TITLE:
The title company will conduct a title search to ensure the property is legitimate
and find if there are any outstanding mortgages, liens, judgements, restrictions,
easements, leases, unpaid taxes or any other restrictions that would impact your
ownership associated with the property. Once the title is found to be valid, the
title company will issue a title insurance policy which protects lenders or owners
against claims or legal fees that may arise over ownership of the property. The
will also be part of your closing costs. 
 
CLEAR TO CLOSE!
"Clear to Close" is excellent news. It means the mortgage underwriter has
officially approved all documentation required to fund the loan. All that remains
is the actual closing process. 
 
CLOSING:
Once everything is in place it’s on to closing! During this meeting with an escrow
agent or notary public, you will sign the documents which finalize the purchase
as well as the mortgage financing.
 
Once the necessary contracts and documents are executed, the funds will be
transferred, the deed recorded with the county recorder, and the keys are
handed over. 
 
Congratulations! It’s time to move into your new home!
 

6 .  P R E P A R I N G  T O  C L O S E



MY NOTES


