


1. Who is AuguStar Life? And what can we provide you?

2. Products that are SIMPLE, UNIQUE, and HIGH-

PERFORMING

3. Ideas on how we can work with you and how to get 

started!  
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117 Years of Experience Leveraged with New Leadership, Vision and Products!
Ohio National acquired by Constellation Insurance and rebranded to AuguStar 

Life

A.M. BEST

Financial strength: A

Outlook: Stable

FITCH

Financial strength: A

Outlook: Stable

MOODY’S

Financial strength: Baa1

Outlook: Stable

A.M. Best Company: “A,” its third-highest ranking out of 16 categories. 
Fitch: “A,“ its sixth-highest ranking on a 19-part scale.
Moody’s: “Baa1,” its eighth-highest ranking on a 21-part scale. 

All ratings information is according to reports published on: ambest.com/ratings, fitchratings.com and 
moodys.com/insurance. Ratings are for AuguStarSM Life Insurance Company, AuguStarSM Life Assurance Corporation and 
National Security Life and Annuity Company and are accurate as of 6/11/2025.
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Our investors and 
partners

AuguStar Life is part of the 
Constellation family of 
companies, backed by equal 
partners, La Caisee and Ontario 
Teachers’ Pension Plan Board 
(Ontario Teachers’) - two of the 
largest long-term institutional 
investors in North America

Together, they manage a total of 
more than CA$740 billion in net 
assets, including more than 
CA$150 billion in private capital 
investments (as of Dec. 31, 2024)
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Asset manager with $30B in 

general account and separate 

account assets

Indexed, term, whole and bank-

owned life insurance through a 

national network of BGAs, 

PPGAs and IMOs

M&A/reinsurance transactions 

with existing businesses 

synergies and that fit within the 

prescribed risk appetite

Retirement income and 

accumulation solutions: fixed, 

fixed indexed, variable and 

registered index linked 

annuities

Markets individual, group & 

credit life insurance products in 

Latin America through 

subsidiaries in Chile and Peru

Originates and executes 

institutional business including 

FHLB (existing), FABN, and PRT



































Virtus Protection IUL – Protection-forward coverage

• High consumer value with strong IRRs at 90
• Low-cost guaranteed premiums with a sweet spot of ages 45-60
• Simple, transparent design that doesn’t rely on non-guaranteed elements to illustrate well
• Built-in ABR at no additional cost for chronic illnesses
• Full suite of riders available, including 
• Children’s Term Rider

• Guaranteed Purchase Option Rider (up to 6 opportunities; $100,000 maximum face)
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with index-based growth potential to help maintain coverage...

Long-term protection...

and a focus on keeping expenses low





Prestige Indexed Whole Life – Only at AuguStar

• Simple, guarantee-based design offers predictability 
• Guaranteed premiums, death benefit and cash value
• Doesn’t rely on non-guaranteed enhancements to illustrate well

• High Cash Value/income solves (standard or index loan rates)
• Full suite of riders available, including 
• Accelerated Benefit Rider for Chronic and Terminal illnesses
• Children’s Term Rider
• Guaranteed Purchase Option Rider (up to 6 opportunities; $100,000 maximum face)
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and lower expenses

with higher, index-based growth potential...

The guarantees of whole life...
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Product suite: Overview & positioning

• Virtus IUL III
• Balance of distribution, accumulation and protection
• Flexibility to meet a variety of planning needs

• Protection IUL
• Long-term death benefit protection focus
• Low-cost focus

• Prestige IWL
• Focused on accumulation and distribution

• FlexTerm
• Lowest-cost death benefit coverage
• Multiple conversion options to meet needs of each client
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Accelerated Benefit Rider
• Built-in rider 
• No ongoing charges – one-time fee as of the first benefit payment and a lien 

applied to the death benefit if the rider is exercised

• Predictability
• Can determine what the client is eligible to receive at any time based on current 

values
• Not a discounted benefit or subject to underwriting

• Included as an option in the illustration
• Demonstrates unique values for each client

• Chronic and terminal illness riders available on IUL and IWL products
• Terminal illness rider available on Term products
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Product initiatives in 2026

• Critical Illness for Permanent Life Insurance
• Defined basic and additional triggers (10-12 total)
• Lien method that will coordinate with Chronic and Terminal Illness
• Working to a Q2 delivery date

• Term with Living Benefits
• Will use discounted death benefit method
• Similar or same triggers as permanent for Critical
• Likely delivered after Critical on Permanent

FOR FINANCIAL PROFESSIONAL USE ONLY. NOT FOR USE WITH THE GENERAL PUBLIC.



ClearPath fluidless underwriting program
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Sales Support Team: 877-665-2468 
Option 1, Option 1

✓ Illustrations & case design

✓ Sales materials

✓ Portal support

AuguStar Life Launchpad

Questions?



Advanced Sales Team



Five key AP services

Case 
Consultation

Advanced
Illustrations

Legal
Document

Review

Business
Valuation

Marketing &
Education



Reach out
• Estate planning, individual retirement planning, business owners



Case Study-Using our Advanced 
Planning Team(Business Valuation)

• CFO called advisor and said “I need to get 
coverage on three partners, maybe 3-5 million 
of death benefit total as a buy-sell 
arrangement”

• Advisor suggested a valuation
• Valuation on a three-person owned internet 

marketing company came back to be $54 M!
• Placed the appropriate coverage and may need 

to do the valuation again due to changes and 
continued growth and expansion
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Small business population

Form 2468 Rev 10-23 © Constellation Insurance, Inc.   FOR USE WITH THE GENERAL 
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Source: 2022 Small Business Profile, U.S. Small Business Administration, Office of Advocacy, https://advocacy.sba.gov/

33.2 million small 
businesses in the U.S. 

99.9% of all U.S. businesses

Employs 61.7 
million people 

46.4% of the U.S. employees

https://advocacy.sba.gov/




“The Gift of a Lifetime” with Indexed 
Whole Life













AuguStar Life Thanks You!

Alan Callahan-Regional Sales VP(SE)
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