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Who is Emily Seagren?

« Wife, Mother, Entrepreneur

+2015 Avon Woman of Enterprise, 2018 Spirit of Albee, Team
Momentum Gold Leader, President’s Inner Circle

* Rep since January 2008

- Why listen to me?

= 2019 Personal Sales: ~ $300,000
- 2019 eSales: ~ $103,000

* 2019 Team Sales: - $2.5 million

+ Avon Team Momentum Mission: To help transform liés by
teaching team members how to build a successful Avon business
through sales, team building, and leadership development.

Follow Avon & me on Social Media

AVON seones e reuensting
% POWER of

T e

Facebook: www.facebook:

Facebook: www.facebook.com/emily.st

Instagram: www.instagram.com/avoninsider/
Pinterest: www.pinterest.com/avoninsider/
Twitter: twitter.com/Avoninsider

YouTube: www.youtube.com/user/AvonUSAReps

* YouTube: www.youtube.com/user/avon! i
- Instagram: wwuw.instagram.com/avonre; [
- Snapchat: www.snapchat.com/add/mle1

Pinterest: www.pinterest.com/avonrep2/
Linkedin: www.linkedin.com/in/eseagrén
Twitter: www.twitter.com/your avon repi



http://www.facebook.com/emily.seagren
https://www.youtube.com/user/avonrepemily
http://www.instagram.com/avonrepemily/
https://www.snapchat.com/add/mle1102
http://pinterest.com/avonrep2/
https://www.linkedin.com/in/eseagren
https://twitter.com/your_avon_rep1
https://facebook.com/avonusarepresentatives/
http://www.youtube.com/user/AvonUSAReps
http://www.instagram.com/avoninsider/
http://www.pinterest.com/avoninsider/
https://twitter.com/AvonInsider

Campaign 25 Important Da

Flexible Face-to-face Ordering: Wednesday,
Tuesday, November 24
Online Store: Tuesday, November 10 - Monday,

11/11/2020

GET YOUR GIFT LIST READY!

Campaign 26 Important Da

Flexible Face-to-face Ordering: Wednesday
Tuesday, December 11

Online Store: Tuesday, November 27, 2018 -
December 8

belif in miracles

gits that make your holiday wishes come true

Official Avon Representative
Social Selling

Unread Announcements 14




Holiday Planned Spending

(Last 5 vears vs.

® 206 @ 207 @ 2018 @ 209 @ 2020

Gifts

What would convinee consumers to start shopping earlier than usual?

Sale or promotion

Avoid crowds

Avoid stress of last-minute
shopping

Worried the items | wanted were
going to sell out

Holiday items for sale in stores
or online

Worried it would take longer to
get my items this year

Extra money from a government
stimulus

Other

Nothing
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CBRE Retait Research forecasts 3020 holiday e-commierce

Figer 11 Mosiday Roted Sades

$741.28

Total Retail Sa $730.28

$707.58

$691.98 )

$658.38 E’
$626.18
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2015 2016 2017 2018 2019 2020

Emily's Personal and Online Sales

sBn1000

Traditional vs Online (2019 Trends) 2020 Trends.

« For holiday shopping, my online * Overall sales are down 7%
store Is autpacing our retail store.  Ytd over 2019
3481 online vs 8429 per day.  * Online sales are down 9%

*10vs. 19 transactions per day. ytd over 2019
+$53 avg order vs. $24 avg order. * Sales by product type:
«Sales by Product type: + Bath & Body: 31%
« Makeup — 27% « Makeup: 24%
* Bath & Body - 26% « Skin Care: 21%
n Care—17% * Fragrance: 12%

0 12%




How to Promote your Customer Website

+ Use the digital catalog and promotional tool to create Avon Store Pergh 815.227.

special offers for your online customers. "
P v Shop current Avon sales & promotional

« Start building an email / text / mail list. offers online. Awsys enjoy FREE

* Give samples to all paying customers
* Do email and text marketing.
* Post consistently on Social Media (3-5 times per day)

* Analyze your traffic sources to figure out where it’s best
to spend your time.

How to Promote your Customer Website

« Use the digital catalog and promotional tool to
create special offers for your online customers

« Start building a mailing list and email list

« Consistently send catalogs to face-to-face and
online customers =t

« Give samples to all paying customers Wwww.campaign-mailer. Coff
* Do email marketing

« Post consistently on Social Media (3-5 times per
day) MARKETING MIX PROMOTIONAL MIX
e

« Analyze your stats to figure out where it’s best to
spend your time

Emily’s Online Tips
* Share links from your Avon
website

Avon Chi Essentials « Shareyourblog links

]
[ vt *  Use the Social Media share
D s buttons from product pages
e ety * Getimages and ideas from
Avon Social Selling Group
* Getimages and ideas from
Avon Corporate

Replenishing Shampoo

11/11/2020




Avon Q4 Selling Tips

+ Campaigns 22 - 26 are hot with Christmas

sales.
+ Campaign 2 begins our new cycle and willbe
your last campaign before Xmas

«Sales Tips for Q4
* Buy more catalogs / books
« Make sets up for easy shopping
« Offer free gift wrap
* Host holiday open house events—invest in '
demos
* Keep books on hand at ali times o I ys ®
« Free gift with purchase
« Do craft fairs
* Stock up on Stocking Stuffers
* Getsocial and post real pics!
* Nashville Wraps
* DollarTree
+  VistaPrint

Host a Holiday Open House!
AVON Store Rockford, Iiinois [ :
HOLIDAY SALE

20% off $50 o more

Avon Event Marketing
AVON Store Rockford, lllinois

W vistaprint’ i .
Contact
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MDOLLAR TREE

Make Avon Holiday Gift Bundles!
Nestroille Wigps

ﬁ
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Book Holiday Events
* Materials: w

* Avon catalogs

* Promo for new website customers
« Contact forms - drawing entry

* Fundraising flyers

+ Recruiting flyers e
* Samples and demos BOSS LIFE
« Signage (Avon table cloth)

* Pens, calculator, and business cards

* Change (plenty of small bills & coins)

*Bank bag

* Products for sale

« Gift bundles

* Popular items / brands: Skin So Soft,
Moisture Therapy, deodorants, hand creams,
bubble bath, Glimmersticks, etc.

Gifting Avon / Genorosity\

A N AVON ] AV C
) | 26 Shopping List ) | 36 Shopping Lint b N 26 Shopping List




Avon Black Friday / Cyber Monday
1. Blog

2. Email

Text

Mail

Call

. Events

. Contests

. Giveaways

. Facebook

| 10.YouTube

11.Live Video

12. Pinterest

13. Twitter

14. LinkedIn

15. Instagram

16. Google+

Representative Exclusive: Black Friday Presale Nov. 15
ov 20

VCENOUAW

Help Customers Earn Free Products with Book Parties

GEI YOUR | Bea

N SMARTIE
FOR FREE! s
@
‘ f s ¥ Host an
4 Avon Book

OW T0 HAVE A GREAT AVON "BOOK" PARTY
-

Ready to 9°¢ started?
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Find Avon Holiday Helpers — Offer 20% Off

BE MY HOLIDAY HELPERI  BE MY HOLIDAY HELPER! Oh WHATFUN!
ik, L R - - Wit e FREE. v o
©n : ?“7;
€L €L
BE MY HOLIDAY HELPER!  BE MY HOLIDAY HELPER!
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Find New Avon Team Members!

wiry
YOU NEED T0 JOIN
AVON!!

prarrnes  JKCES vl Sl e
v

HOLIDAYS? HoLiDay DAY NTO

1's possible with Avont BELLS...

&>

Tl HOLIDAY
BILLS

of ST geting
o

When can we talk?

Offer Free Gift with Minimum Purchase
A0 s e, o

\

Cabun e 152173990
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Orenthia Ricketts’ Top 10 Fragrance Tips

. Get educated.

. Talk to customers.
Decide what to show.
Sample the scent.
Try on wrist.

. Present the bottle.

. Offer whole set.

. Be confident

9. Follow up.

10. Fragrance is giftable.

WNOU S WN

Bonus tip! Don’t forget the men!

Order Samples

Order Sales Flyers

Order brochures early. g CiFiper
B suas
5 4 - ¥
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"
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Skincare Sample Mailing

Fiews Cutamer History

Online Customers

araPnIn
* Blaabath Pl omowizoz0

Project Broadcast

12
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Loyalty Program & Gift Cards on

A MODERN DEFINITION OF
RESILIENCE:
G

“ADVANCING  DESPITE  ADVERSITY”
~ ~
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WARDS o SMALL EVERYDAY
YOUR VASION o R - CHALLENGES
DON'T WAIT FOR J
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