Job Description:  Business Development Head/CMO, Quantitative Equity Investment Management

Our firm
The investment industry is evolving rapidly, with a focus on faster development cycles, customized strategies, and modular product development. Leveraging technology, data, and machine learning, small teams now have the potential to rival larger firms in impact while being nimbler and more entrepreneurial. 
We are a start-up quantitative asset management firm poised to capitalize on these trends. Our team consists of experienced quantitative investors from top industry firms, aiming to offer clients superior alpha generation. With expertise in global investing, especially in Emerging and Frontier markets, we are dedicated to incorporating research on environmental and societal sustainability to differentiate ourselves. We value diversity and strive for an inclusive team that can outperform larger competitors through focused expertise and innovative work methods. 
The Opportunity
You will join a team of experienced quantitative portfolio managers, researchers, and business builders helping to create the asset management firm of the future.  As the Business Development Head/CMO, you will lead our business development efforts, sharing our story of focused alpha generation with potential investors, meeting the needs of existing investors, and significantly growing our assets. You will develop strategic plans and effectively communicate our investment strategy to prospective clients. Your role will involve attending industry events, networking, and contributing to the firm's brand presence. As an early and leading team member, you will help foster a culture of client service and aggressive innovation.  Most importantly, you will embrace a startup mentality and seize opportunities to build long-term wealth through a partnership mindset.
Your responsibilities
· Using your experience and contacts, identify and cultivate new relationships with potential institutional investors, consultants, and asset allocators across public and private plans.
· Work closely with our investment team and Chief Investment Officer to tailor investment solutions and present the firm’s investment strategy in a compelling way to prospective clients.
· Working with the entire firm, develop plans to reach new prospects, move the firm through due diligence processes, and achieve aggressive targets for new investment into the firm’s strategies.  
· Contribute to and review all client and prospect documents and presentations.  Participate in industry conferences, networking events, and client meetings to promote our firm’s offerings and expand our brand presence.  
Your mindset and experience 
· You have a proven track record in business development in the asset management or financial services industry (startup investment management experience is a plus).
· You have an in-depth understanding of quantitative investment strategies and familiarity with the quantitative research and portfolio management process.  Experience with long-only equity strategies is also a plus.
· You use your excellent communication and presentation skills to effectively convey complex concepts in a clear and concise manner to prospects and clients.
· You constantly strive to make our team more inclusive and diverse, looking for opportunities to let people of every background shine in their work. 
· You are excited to explore new ways of accounting for environmental and sustainability goals in client portfolios and dedicated to publicizing our vision for sustainable investing.
· You prize the opportunity to build our business rapidly and be motivated by performance-based compensation that is aligned with the growth of the firm.
· Most importantly, you have a vision for how to do things better and you will be dissatisfied with how they were done in the past.  You are ready to move quickly and eager to build a new marketing and client service approach to make use of a lean and focused team.
We are flexible on location, including remote working, but require someone who can be available for US East Coast business hours to work with the leadership of the team.  

