thrivent
We'll be here for you

Thrivent remains strongly committed to providing extended-care
solutions, as we have for nearly 40 years.
We want to assure you: Thrivent is committed to you, your clients and to providing

long-term care solutions. As always, we are your partner in helping you protect your
clients’ family’s legacy and your life’s goals and priorities.

As a membership-owned organization, Thrivent answers to our clients — never to
shareholders on Wall Street. And, as a financially strong company selling long-term
care insurance, Thrivent’s comprehensive and competitive products will be there
when your clients need them.

Thrivent has been providing long-term care insurance since 1987

$4.6 billion $300 millio
long-term care benefits long-term care claims
provided® paid in 2025!
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Of the claims analyzed'

Youngest Industry Average Thrivent Average Oldest

45 81 86 106

Longest claim

302 months Reason for initial claim

(25 years, 2 months) Neurological 45.9%
Largest claim Circulatory 16.0%
Musculoskeletal 10.8%

$1,506,577 , i
Accident 7.2%
Other 20.1%

Female 65%

'As of December 2025

Our dedicated staff is ready to help

We recognize that when long-term care is needed, it can be a very stressful time for your clients and
their loved ones. To save time and prevent delays, they will work with a dedicated professional to
guide you through the process. Your clients will be kept informed, each step of the way. From
planning for extended care to claiming benefits when they need them, we'll be here for them.

The concepts in this presentation are intended for educational purposes only. They may not be suitable for your
client’s particular situation. The suitability of any specific product or strategy will be dependent upon your client’s

particular situation
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