
The Limits of Insurance Advice for Unlicensed  
Fee-Only Financial Planners 

 
As a fee-only Registered Investment Advisor (RIA), your role as a fiduciary means always acting 
in your clients’ best interests. A comprehensive financial plan often includes discussions about 
insurance, and helping clients navigate their coverage needs is an essential part of holistic 
planning. However, when it comes to specific insurance policies and carrier 
recommendations, there are important regulatory considerations to keep in mind if you have 
given up (or never had) an insurance license. Understanding where the lines are drawn ensures 
that you can continue helping your clients in this area while avoiding potential compliance 
pitfalls. 

Financial Planners Bring Value in the Insurance Planning Process 

Financial planners play a critical role in helping clients determine: 

• The amount of insurance coverage needed based on financial goals, liabilities, and 
dependents. 

• The appropriate ownership structure for policies (e.g., personally owned vs. trust-
owned). 

• The duration of coverage needed (term vs. permanent life insurance solutions). 

• How insurance fits within a broader estate and financial plan. 

These discussions are generally well within an RIA’s scope of expertise and do not require an 
insurance license. However, when conversations shift toward specific policy reviews or carrier 
recommendations, licensing requirements come into play. 

Understanding Licensing Boundaries 

To remain compliant, RIAs who are not licensed in the applicable jurisdiction and appointed 
with an insurance carrier should avoid: 

• Comparing or reviewing existing insurance policies for suitability or performance. 

• Recommending replacing an existing policy with a new one. 

• Presenting specific insurance carrier products. 

• Providing interpretations of policy provisions beyond general education. 

While these activities may seem like a natural extension of your financial planning discussions, 
engaging in them without a license could lead to regulatory scrutiny. 

Legal and Regulatory Considerations 



State insurance departments and financial regulators have acted against unlicensed insurance 
activities in a number of ways: 

• SEC and State Insurance Oversight: Providing specific insurance product advice 
without a license can lead to state-imposed fines, cease-and-desist orders, and, in 
some cases, SEC scrutiny for operating outside an investment advisor’s registration 
(U.S. Securities and Exchange Commission). 

• State Insurance Regulations: Many states have strict licensing requirements, and 
some have penalized advisors for recommending policy replacements without holding 
the proper credentials (National Association of Insurance Commissioners). 

• Client Disputes and Legal Risks: If a client experiences financial loss based on 
specific insurance recommendations from an unlicensed advisor, it could lead to legal 
action against the advisor. 

Best Practices for Seamless Collaboration 

To ensure clients receive the best possible advice while staying within regulatory guidelines, 
consider the following: 

1. Partner with a Licensed Insurance Professional – Collaborating with a trusted 
insurance expert ensures clients get accurate and legally compliant guidance on 
specific products. 

2. Keep the Focus on Strategy, Not Products – Framing discussions around insurance 
concepts rather than specific carrier offerings keeps your advice within regulatory 
boundaries. 

3. Clarify Your Role – Communicating that you provide guidance on insurance planning 
but not specific policy recommendations helps set clear client expectations. 

4. Refer, Don’t Review – If a client needs an in-depth policy analysis, referring them to a 
licensed professional rather than conducting the review yourself is the best approach. 

Conclusion 

Your expertise as an RIA is invaluable in helping clients understand their insurance needs and 
how insurance fits into the overall financial plan. By focusing on strategy and relying on 
licensed experts for product-specific discussions, you can continue delivering comprehensive 
financial guidance while staying aligned with regulatory standards. 

 


