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Most buyers start with Zillow. Strategic buyers
start with strategy.

This quick guide is designed to give you 5 proven
steps we give every client to cut stress, shop
smart, and buy with confidence.

Think of this as your warm-up playbook — the
foundation that turns guesswork into clarity.
Once you've mastered these five moves, you'll
have the same framework top buyers use to
compete, win, and build long-term wealth.

“ 'i".E'-l .-',-.._ There’s a smarter way to seorch
a ¥ Scan here to explore your personalized
4' Homebot Buyer Dashboard — the only
search tool that tracks real buying
k. power, not just listings.
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© Smart
Buyer’s
Game Plan -

At (o | GLANC E 5 steps to buy smarter, avoid stress,
and build wealth through real estate.

Step 1. Budget First, Homes Second
Don’t scroll listings until you know your comfort
zone. Payment drives everything.

Step 2. Go Beyond Pre-Approval
The bank’s number = your number. Factor lifestyle,
reserves, and long-term goals.

Step 3. Line Up Options
30-year fixed isn’t the only move. ARMs, jumbo, and
bridge loans = flexibility + leverage.

Step 4. Focus on Your Timing, Not the Market
Rates go up, rates go down — this isn’t the most
important factor. If income, cash flow, and goals
line up, you're ready.

Step 5. Make an Offer Sellers Say Yes To
It's not always the highest bid. Clean terms + strong
financing + smart contingencies = wins.

Pro Tip: Screenshot this page. It's your 5-step playbook
for buying with strategy, not stress.
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Step 1. Budget

First, Homes
Second

Most people start their search online. Big mistake.

Why? Because they fall in love with houses before
they’'ve figured out their numbers. And then what
happens? They either get crushed when the math
doesn’'t work, or they stretch too far and end up
stressed.

Flip the script: Start with your monthly comfort zone.
Decide what you want to spend before you scroll. Your
payment drives everything — the homes you look at,
the neighborhoods you can consider, and how
confident you feel making an offer.

Quick Story: A client almost wrote 7
an offer $200K over what they were . ] Action Step —
comfortable with. Once we ran their Write down your monthly
real numbers, we reset their strategy — comfort range (not your

and they landed a better-fit home max) and keep it handy.
with less stress. ‘ONeed help e

calculating your

comfort zone?

. Takeaway: Know your budget first,
Shop second. Scan to use our

Smart Buyer Calculator & see
real numbers.
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Step 2. Go

Beyond Pre-
Approval

A pre-approvalis just a permission slip. It tells you
what a lender is willing to lend, not necessarily what's
smart for you.

Smart buyers go deeper:
e ul Run your debt-to-income in multiple scenarios.
e EZ Know your cash reserves — they're your safety
net.
e = Factor in lifestyle costs (kids' activities, travel,
eating out — all of it).

Most people think, “The bank says I'm good, I'm good.”
But the truth? The bank isn't living your life. You are.

Example: One buyer we worked with thought
they had $750K in buying power. After running
numbers with reserves and long-term plans, their "
sweet spot was closer to $650K. That $100K shift M Action Step —
gave them peace of mind and room to breathe.

Compare your
pre-approval to your

actual lifestyle

. Takeaway: Pre-approval = buying power.
Your strategy does.

2i[m] “ Wwonder what your real buying Spend Ing.
b . power looks like?

y Scan for our 15-min Strategy Session
— no commitment, just clarity.
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Step 3.Line

Up Options

Most buyers only consider a 30-year fixed. It's the
default — but it’s not always the best move.

Other tools smart buyers line up:

e @& ARM — Lower initial payments if you don’t plan to
stay forever.

e 2 Jumbo — Critical in higher-value neighborhoods
like Arcadia and Biltmore.

o W Bridge — Perfect if you need to buy before you
sell.

Why it matters: If you only have one loan option,
you're boxed in. If you've got three? You can pivot
when the right property comes up instead of

pgglcklng.

/| Action Step - i )
Review at least 3
side-by-side loan

scenarios with your
lender.

Example: We had a client who
wanted a luxury condo. The 30-year
fixed would’'ve boxed them out. But with
a jumbo option lined up, they acted
quickly and snagged it.

. Takeaway: More options = more
leverage.

—
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Step 4. Focus

on Your
Timing, Not
the Market

Too many buyers waste energy trying to “time” the
market. Rates up? Rates down? Headlines scream
“crash” or “boom.”

Here's the truth: you don't need to predict anything.
Strategic buyers focus on personal timing:

Is your income stable?
Is your cash flow strong?
Do your long-term plans line up?

If those three things are a yes, the market is just noise.
Even a “bad” rate can be structured in your favor with
the right loan strategy.

Quick Story: A Phoenix couple ‘
almost waited another year because .
they were scared of “high” rates. We M A°t1°':15telf -
structured a loan around their cash (SHTEnEE e
flow, built in a refinance strategy, and g bl dnesEe
they've already gained $75K in equity questions.
while they would've still been waiting.

stillunsure ifit's
. theright time?

) Scan for your free
strategy session

. Takeaway: Focus on your timing,
not market timing.
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Step 5. Make

an Offer
Sellers Say
Yes To

Winning offers aren’t about being the highest bidder.
They're about telling the best story to the seller.

Here's what works:

Clean terms (keep it simple, fewer outs).

Strong financing (pre-underwritten > pre-
approved).

Smart contingencies (protect yourself without
scaring off sellers?.

We partner with your real estate agent to package offers
like a story sellers want to say yes to. Because at the end
of the day, it's not just numbers — it's psychology.

Example: A client of ours won
against three higher offers because
their financing was airtight and the
terms were clean. Sellers want
certainty more than anything else.

M Action Step —

Get pre-underwritten,

not just pre-
approved. . Takeaway: A strong offer isn’t
always the highest — it’s the
smartest.
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Quick Checklist

Your quick-hit playbook for buying with
strategy, not stress. Check the boxes as you
go — if you can’t check one, that’s your cue to

call us.
M I know my comfort zone payment.
M I've compared my lifestyle costs to my
pre-approval.
M rve got 3 loan options.

K

My timing is aligned.

&

I'm pre-underwritten.

All boxes checked? You're ready.

y JE Scan here to take
- the next step: get
1 pre-qualified or
. book your call.

Screenshot this page to reference and share.
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Your Strategy in Action: Choose Your Next Move

You just leveled up — most buyers never think this
strategically. The question now is: how do you keep the
edge?

Here are your 3 smartest next steps (pick one, or stack
them for maximum impact):

] Start Your Pre-Quualification In Minutes
— Apply through our secure online portal — quick, easy, and
available 24/7.

™ Discover Your Personalized Loan Strategy
— Find out which mortgage structure fits your goals, budget,
and timeline best. /

Get Clarity On Your Next Move

— Let’s put your comfort zone, goals, and options
on the table. No fluff, just clarity in a free

15 minute phone consult.

& Most buyers stop at pre-approval.
Strategic buyers go further — they borrow smarter, win offers, -
and build wealth. The next move is yours. :

Kofi O. Okyere

O Capital Group
kofi@ocapitalloans.com
602.684.1168

This guide is for informational and promotional purposes only and is no,
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