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Orion Energy Systems opened FY27 with a standout Q1; 

delivering revenue of $25.7 million, up 32% year over year and 

a seventh consecutive quarter of positive adjusted EBITDA 

at $2.5 million, more than the entirety of FY26. Growth was 

service-led and Orion confirmed a multimillion-dollar entry into 

the hyper-scale data center market. Management reiterated 

FY27 guidance of $95–97 million. We reiterate our Buy rating 

and $23.85 price target, though we expect the balance of FY27 

to look considerably softer than Q1. 

  

 
 

 
 

 

* Numbers may not add due to rounding and changes in diluted shares outstanding. 
 

 

Q1:27 Highlights 

 Orion Energy Systems reported Q1 FY27 revenue of $25.7 million, up 

32% from $19.6 million in Q1 FY26, with LED lighting up 37% to $17.7 

million, EV charging up 48% to $4.0 million, and maintenance roughly flat 

at $4.1 million. 

 Gross margin expanded 450 basis points to 34.6%, including 

approximately 130 basis points of net tariff benefit; excluding that item, 

underlying margin of 33.3% still represents a structural step up from 30.1% 

a year ago. 

 Growth was almost entirely service-led, with service revenue nearly 

doubling to $11.5 million (45% of total, from 31%) against just 5% growth 

in product revenue, a mix shift that drove the quarter but constrains margin 

ahead. 

 Operating expenses declined to $6.8 million from $6.9 million, producing 

net income of $2.0 million ($0.47 per diluted share) versus a $1.2 million 

loss, and adjusted EBITDA of $2.5 million versus $0.2 million a year ago. 

52-Week Range $5.50 – $18.64 Total Debt $6.0 million 
Shares Outstanding 4.1 million Debt/Equity 35% 
Insider/Institutional 10%/49% ROE (LTM) NM 
Public Float 3.7 million Book Value/Share $4.50 
Market Capitalization $70million Daily Volume (90-day) 59K 
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Company Description 

Orion Energy Systems Inc. 
(OESX) is a leading 
manufacturer, seller, and 
servicer of energy efficient LED 
lighting systems in the U.S. 
Recent acquisitions added 
complementary EV charging 
station solutions and electrical 
maintenance solutions. 



 

 

2 | Orion Energy Systems, Inc.         Gowshi Sriharan, CFA 
                                                                                                                                                                                           

 

 Backlog exited Q1 at approximately $24 million, down from roughly $30 million entering the year, reflecting the burn-

off of the ~$15 million exterior lighting program largely completed across Q4:26 and Q1:27. 

 Orion entered the hyper-scale data center market with a multimillion-dollar award for its purpose-built MPHL2 fixture 

at seven figures per building; shipments have begun, but management guided the revenue ramp to late FY27 and into 

FY28. 

 Cash rose to $5.2 million on $1.4 million of operating cash flow, with liquidity of $18.1 million, working capital of $13.7 

million versus $6.1 million a year ago, and the revolver extended to 2030  leaving net debt of roughly $1.3 million. 

. 

. 

 
Investment Thesis 
 

Orion is a multi-segment energy solutions company spanning LED lighting, electrical contracting, EV charging, battery 
energy storage, and multi-year maintenance, giving it several complementary and increasingly interconnected 
growth vectors. Its core lighting business targets large retrofit and new-build projects for blue-chip customers across 
retail, logistics, industrial, and institutional end-markets, where Orion's U.S.-manufactured fixtures deliver top-tier energy 
efficiency and typical paybacks that resonate with large corporate sustainability mandates. The recent entry into electrical 
contracting  now a $21M engagement across seven customers covering new store build-outs, EV infrastructure 

expansions, and food service and logistics facilities extends Orion's addressable scope within existing relationships well 
beyond the retrofit cycle and is beginning to embed the company as a broader infrastructure partner rather than a one-

time vendor. 

The maintenance platform, built through the Stay-Lite acquisition, continues to convert installations into recurring multi-
year service contracts, exemplified by the renewed three-year agreement covering more than 2,050 big-box retail 
locations worth $42M–$45M, a contract that anchors a meaningful portion of FY27 revenue visibility and has created the 
foundation for a potential sole-source indoor lighting expansion at the same customer currently in late-stage testing. 
Through Voltrek, Orion designs and installs networked EV charging systems for fleets, municipalities, and commercial 
sites, with the business evolving beyond traditional DC fast chargers to include battery energy storage systems now 
being deployed across ten California sites, a product extension that broadens the EV segment's addressable market and 
improves margin mix as hardware-heavy installs give way to more integrated energy management solutions. 

The most significant recent development is Orion's entry into the data center market, where the company has developed 

a purpose-built multipurpose linear lighting fixture designed specifically for hyperscale data center architecture. With 
approximately 3,000 new U.S. data centers in planning and ABI Research projecting more than 10,000 operational by 
2030, the addressable opportunity is substantial; critically, Orion's product was developed under NDA with named end-
user customers through its distribution channel, meaning this is active commercial engagement rather than 
aspirational positioning. Combined with a nascent roadway lighting product targeting municipal and DOT customers 
through the same distribution infrastructure, Orion enters FY27 as a meaningfully broader business than the LED retrofit 
company of two years ago, one with contracted recurring revenue, a growing services footprint, and three 
unmodelled growth options that are not yet reflected in guidance or consensus. 
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Q1:27 Commentary 

Q1 was the quarter Orion stopped being a turnaround and started printing genuine earnings. Revenue rose 32% to $25.7 

million, net income swung $3.2 million to $2.0 million, and adjusted EBITDA of $2.5 million exceeded all of FY26 

combined. The evidence of operating leverage is unambiguous: operating expenses fell year over year against a 

third more revenue. The composition, however, deserves scrutiny. Service revenue nearly doubled to $11.5 million 

while product revenue grew just 5% ,essentially all of the growth arrived through the lower-margin side of the business. 

That tension between volume through a fixed cost base and mix through the gross line is the dynamic that governs the 

next four quarters. 

The critical point for investors is that Q1 is the high-water mark of FY27, by design. Our model carries revenue of 

$23.0 million, $23.3 million and $23.9 million in Q2–Q4 against the reiterated $95–97 million guide, an implied step-

down of roughly 9% from the Q1 run rate, and management explicitly guided away from the traditional back-half ramp. 

The mechanics support it: the ~$15 million exterior lighting program is largely complete, which explains both Q1's 

strength and the $24 million backlog exiting it. 

Margin follows the same path. Against 34.6% in Q1, we model roughly 31% for Q2–Q4 and 31.9% for the year, 

consistent with management's own 30–32% framing. The bridge is knowable: ~130 basis points of tariff benefit does 

not repeat, high-margin project work rolls off, maintenance margin gains are now largely harvested , management 

characterized the segment as "pretty much in the range" after improving to 28.3% and EV margin fell 690 basis points 

to 26.9% amid genuine funding and policy uncertainty. With services at 44.8% of Q1 revenue and modelled at 47.5% 

by FY28, the mix pressure is structural rather than cyclical. The offset is that each incremental dollar of revenue now 

converts through a genuinely fixed cost base, which is precisely why FY28 looks so different: our model carries 

revenue of $107.2 million (+12%), adjusted EBITDA of $3.8 million (+85%) and diluted EPS of $0.40 versus $0.03 in 

FY27 on essentially unchanged gross margin. FY27 is a revenue year; FY28 is the earnings year. 

That framing determines what matters over the next six to twelve months. The nearest catalyst is the indoor lighting 

expansion at the large retail customer, still unbooked and outside guidance, though management's language softened 

this quarter from "no competing vendor in the mix" to "still in play… quite frankly, some others as well," which we read as 

slippage in timing rather than a loss. The larger prize is data center: product is shipping to a named hyper-scale 

customer, deployments run seven figures per building on campuses that expand building by building, and management 

confirmed essentially no fixed asset investment is required, so incremental volume converts almost entirely through 

gross margin. But the ramp is an FY28 event, Orion is not sole-sourced, and the FY28 guide next June is the moment 

the market gets to underwrite it. Roadway lighting and battery storage sit behind as smaller options. Against that, the 

risks are concrete and worth monitoring quarterly: backlog needs to rebuild above $24 million, unbilled revenue rose 

16% sequentially to $7.4 million as progress-billed contracting work grows, EV funding visibility remains poor, and a 

newly installed ERP system flagged by management itself as a disruption risk could distort revenue recognition timing 

and DSO in Q2. None of these threaten the business; all of them can make an in-line quarter look like a bad one. 

  

Valuation 
 
We derive our price target for Orion using a blended methodology that weights a relative valuation against a discounted 
cash flow (DCF) analysis. Given that trailing earnings remain minimal and the company is only now transitioning to 
sustained GAAP profitability, we anchor our relative work on forward EV/Sales and forward Price/Sales rather than 
earnings-based multiples. Our full forecast financial statements and supporting DCF build are included at the end of this 
report. 
 
In the relative valuation, we benchmark Orion against a peer group of publicly traded comparables on forward EV/Sales 
and forward Price/Sales, and apply the resulting multiples to our next twelve month forecast for Orion's sales per share. 
Discounted at a 9% cost of equity, this approach yields an unadjusted value of $35.00 per share. We then apply a 25% 
discount to reflect Orion's smaller scale, more limited trading liquidity, and higher revenue concentration relative to the 
peer set, arriving at a relative value of $26.30 per share. 
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The Exhibit below summarizes our peer group multiples.  
 
 

Exhibit 1:  Relative Valuation 

 

Source: Factset and Singular Research  

Our DCF employs forecast income statement values for years one through three, after which we assume EBIT 
compounds at a 25% CAGR through year eight, reflecting the operating leverage inherent in Orion's largely fixed cost 
base as data center, electrical contracting, and services volumes scale. On these assumptions, the DCF produces a value 
of $17.37 per share. 

Weighting the relative and DCF outputs produces a blended value of $24.07 per share. We are maintaining our existing 
12 month price target of $23.85, which we view as appropriately conservative pending greater visibility on the FY28 data 
center revenue ramp and the conversion of the outstanding indoor lighting opportunity, neither of which is currently 
reflected in our forecasts. 
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Important Disclosures 

 

The following disclosures relate to relationships between Singular Research and Millennium Asset Management, 
LLC (“Millennium”) and companies covered by Singular Research and referred to in research reports.   

 
This report has been prepared by Singular Research, a wholly owned subsidiary of Millennium which is an investment 
advisor registered in the State of California.  Singular Research receives fees from Millennium for the right to use and 
distribute research reports prepared by Singular Research. 
 
Millennium does and seeks to do business with companies covered in Singular Research’s research reports.  Millennium 
may receive fees from issuers that are the subject of research reports prepared by Singular Research for investor and 
public relations and other marketing-related services provided to such issuers by Millennium.  As a result, investors should 
be aware that Singular Research and Millennium may have a conflict of interest that could affect the objectivity of this 
report.  Investors should consider this report as only a single factor in making their investment decision.  
  

 

General Disclosures 

 
This research report is for our clients’ informational purposes only.  This research is based on current public information that we consider reliable, but we 
do not represent it is accurate or complete, and it should not be relied on as such.  Any opinion expressed in this report is subject to change without 
notice and may differ or be contrary to opinions expressed by other professionals or business areas of Singular Research or Millennium.  We are under 
no responsibility to update our research. 
 
The views expressed in this research report accurately reflect the responsible analyst’s personal views about the subject securities or issuers.  No part 
of the analyst’s compensation was, is, or will be, directly or indirectly, related to the specific recommendations or views expressed by that analyst in the 
research report.   
 
Millennium and its affiliates, officers, directors, and employees, excluding analysts, will from time to time have long or short positions in, and buy or sell, 
the securities or derivatives thereof of covered companies referred to in our research reports.  Our affiliates, officers, and directors will not execute on 
any new recommendation or recommendation change until 48 hours after the dissemination of the report. 
 
This research is not an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal.  
It does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of individual 
clients.  Clients should consider whether any advice or recommendation in this research is suitable for their particular circumstances and, if appropriate, 
seek professional advice, including tax advice.  The price and value of the investments referred to in this research and the income from them may 
fluctuate.  Past performance is not a guide to future performance, future returns are not guaranteed, and a loss of original capital may occur.  Certain 
transactions, including those involving futures, options, and other derivatives, give rise to substantial risk and are not suitable for all investors.   
 
 

Rating Definitions  
 
BUY, 30% or greater increase in the next 12 months. 
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BUY-Long-Term, near-term EPS horizon is challenging, attractive long-term appreciation potential. 
BUY-Venture, initial stages with little to no revenue and the potential for outsized returns with higher amounts of risk. 
HOLD, perform in line with the market. 
SELL, 30% or more declines in the next 12 months. 
 

© Copyright 2026 Singular Research 

No part of this material may be copied, photocopied, or duplicated in any form by any means or redistributed without the prior written consent of 
Singular Research.
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Technical Analysis 
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