Talk of the Town

Finding the Right Advisor for Retirement

Another thing to remember is that the
advisor that got you to retirement may
not necessarily be the right advisor to get you through retirement. It’s extremely
important to understand that advisors have different specialties and areas of expertise.
Some focus on accumulating wealth, while others focus on protecting assets and
planning for income in retirement. You want to choose an advisor who works
with people with situations similar to your own. Planning for older clients who are
approaching retirement will require a different set of skills than planning for younger
folks who are just getting started. Most advisors are not capable of serving all types
of clients well. Just like doctors or lawyers, ﬁnancial professionals can have areas
where they specialize. You don’t go to a pediatrician your whole life, do you? At
some point your needs change and you should switch to someone who is better suited
to meeting those needs.
For example, if you are younger and have 20 to 40 years before retirement, then it
may make sense to work with a more aggressive advisor with a primary focus on
growth. I call these types of advisors “accumulation experts”. Their job is to get you
to retirement by accumulating assets. Growth-focused advisors tend to invest more in
“risky” market-based strategies like stocks, bonds, ETFs, and mutual funds. Like it or
not, attempting to get higher returns means taking on higher risk. But that’s okay at a
younger age when you’ve got time on your side and a paycheck to back up any losses.
Once you’re within 10-15 years of retirement, you’ve got to start planning a little
differently. As retirement looms closer, the last thing most folks can afford to do is
to lose a big chunk of the nest egg that’s there to fund the next 20+ years of their
life. It might make more sense to ease off on risk and put together an actual plan
for retirement. So, what type of advisor should most folks have as they approach

retirement? We think it’s best to ﬁnd an advisor that specializes in preservation &
distribution strategies, which means that they should be looking to get the safe/risk
ratio of your overall portfolio appropriately balanced and they should be looking at
putting together an income plan for retirement. An advisor focused on preservation
& distribution strategies will typically have a better understanding of Social Security,
IRA planning, income planning, and legacy planning (planning what will go to heirs).
The skillset of these advisors can be vastly different from the advisors that focus on
accumulation.
Another very important question that should be asked of a potential advisor is
whether they operate under the ﬁduciary standard. The ﬁduciary standard means that
the advisor must legally put your interests ahead of their own at all times, giving
you the best recommendation available. Not all advisors operate this way, so be sure
to ask. In my opinion, you’ll get the best advice from an independent Registered
Investment Advisory ﬁrm that’s also skilled at insurance planning. We feel that it is
crucial to have the appropriate blend of insurance and investments during retirement,
so it beneﬁts you to work with a ﬁrm that is knowledgeable on both sides.
Be sure to tune in to “The Safe Harbor Retirement Planning Show” every Saturday
at 10am and Wednesday at 8am on WSIC AM 1400 & FM 100.7. Also, feel free to
check out our website for a ton of information, lists of our free reports, our uploaded
radio shows, to request copy of my book “Finding Safe Harbor in Retirement” or a
free consultation, or to sign up for any of our upcoming seminars.
And, as always, remember: The purpose of the money dictates where you put it!
Until next month,
James D. Stillman

“Chart Your Course to Retirement”
Thursday May 4th & Tuesday May 9th
(Check-In at 5:30pm, Doors Close at 6:00pm)

Brickhouse Tavern - Davidson

Register Now! Space is limited!

Please RSVP no later than 3 business days prior to your preferred event for you
and up to 3 guests, ages 50+

To RSVP: Call (704)660-0340 or email
matt@jdswealthmanagement.com

(704) 660-0214
jdswealthmanagement.com
119-F Poplar Pointe Drive
Mooresville, NC 28117
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One of the most frequent questions we get
asked as ﬁnancial professionals is how
to know which advisor is the right ﬁt.
Although there’s no simple answer, one
thing I always tell folks is to trust your
feelings. First and foremost, you need to
feel that you can trust your advisor and
that they are on the same page as you.
You’ll get better advice from an advisor
that you can get along with and can openly
communicate with. Finding an advisor
that shares your core values about ﬁnances
and who really listens to you is sometimes
the biggest hurdle for people. You don’t
have to commit to the ﬁrst advisor you
meet with. Take the time to ﬁnd one that
feels right. As corny as it sounds, this is
important, especially when it comes to
ﬁnding an advisor for retirement.

