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FRANCHISING
Tim Pickwell, Franchise & Distribution Law
For some, taking over the globe does not necessarily mean world domination. Instead, it means marking

large trade shows. Advertising

their business on every corner of the world; take McDonalds, for example, you will struggle to visit a part
of the world that has not at least one of the franchise’s restaurants pitched up. But what are the legal
industry for over 30 years, and touches on the obstacles franchisors may face.
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The quick service restaurant
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assess interest, and then decide
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requirements and how do we go about it? We speak with Tim Pickwell, who has been in the franchising
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provide practical, businessoriented solutions to franchisors
and franchisees. His expertise
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licensing and trademark matters, international franchising,
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California Bar, and a Certified
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Firm Profile
Pickwell Law represents restaurant, franchise and retail companies.
• We work with start-up franchisors, and draft and register franchise agreements and Franchise Disclosure
Documents.
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