


Alliance Members draw on a wealth 
of transactional expertise, from 
“hands-on” knowledge to the latest 
online research tools. 

The Alliance of Merger & Acquisition 
Advisors® (The Alliance) was formed in 
1998 to bring together CPAs, attorneys, 
and other experienced corporate financial 
advisors serving the needs of 
privately held middle market 
businesses. 

Since then, Alliance 
members have created 
a network of more than 
1,000+ professional services 
firms—including some of 
the most highly recognized 
leaders in the industry—
whose members draw on 
their combined transactional 
expertise to better serve the 
special needs of their middle 
market clients worldwide. 
In fact, the strength of  
The Alliance lies with our 
members’ combined, “hands-
on” experience, as well as 
their keen understanding of 
the needs of their entrepreneurial clients. 

Through access to other Alliance 
members, you’ll discover creative ideas for 
structuring deals and providing the best 
possible advice on any given transaction. 
As an Alliance member, you’ll also have 
access to valuable business research tools 
such as D&B Hoovers (formerly known 
as Avention)—a web-based business 
and financial information resource for 
professionals in need of quick, reliable 
corporate, industry and market intelligence. 

And most importantly, membership in 
The Alliance offers you the unparalleled 
opportunity to expand your knowledge 
and capabilities through the following 
exclusive, members-only education and 
credentialing programs. 

The Alliance currently has 17 
professional chapters across the US 

and Europe where you 
can access and contribute 
to the knowledge base of 
your local market.

Alliance Members convene 
regularly for training and 
continuing education at 
conferences and programs. 
These semi-annual meetings 
cover a wide range of topics 
of interest to our members, 
such as new accounting 
and tax regulations, ‘’value-
added’’ intermediary services, 
f i n a n c i n g ,  v a l u at i o n s , 
marketing and business 
development services, and 
structuring strategic alliance 
and joint venture agreements.

Alliance members also benefit from 
frequent interpersonal and online 
interaction with other Members—an 
incomparable, ever-present resource for 
creative planning ideas. As a part of our 
organization, you’ll have access to Alliance 
members and deal opportunities through 
our exclusive online transaction resource 
directory, and local Chapters. You’ll 
also have access to association news and 
events at The Alliance website located at  
www.amaaonline.com.
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Additionally, as a service to the business 
public, The Alliance is extremely proud to 
have developed a distinctly new standard of 
professional competency for our industry—
the Certified Merger & Acquisition 
Advisor® (CM&AA) credential.

Credentials and certification 
that take you to a higher level of 
professional achievement.

Alliance members now 
have the opportunity 
to build upon their 
existing skills to become 
a financial advisor of  the 
highest caliber—the type of recognized, 
prominent leader that business owners 
actively seek out—through our association’s 
CM&AA credentialing program.

From the caliber of our instructors to the 
content of the curriculum, you’ll find the 
highest standard of overall excellence. The 
Alliance and its member constituents have 
established extremely high professional and 
ethical requirements to ensure the ongoing 
integrity of the CM&AA designation. Our 
goals are to:

• Maintain the highest recognized 
standards for financial advisory and 
transaction excellence.

• Further advance your professional and 
financial goals and those of your clients.

• Provide a benchmark for professional 
achievement within the large and highly 
fragmented market place for corporate 
advisory and transaction services.

Include yourself among the leaders 
in our field, in our ever growing 
network of 1,000+ Alliance  
member firms.

There’s never been a better time to work 
on transaction advisory services. The 
opportunities are boundless, the nature of 
the engagements are exciting and the profit 
potential is tremendous. 

We invite you to join our 
expanding international 
network  of  l eading 
c o r p o r at e  f i n a n c i a l 
advisors by contacting The 

Alliance today. Our association members 
are here to help you grow professionally, 
and effectively capitalize on the many 
opportunities available in the marketplace 
today. 

You can learn more by visiting us online 
at our association website located at  
www.amaaonline.com.

Middle Market M&A provides in-depth 
coverage of the middle market in a single volume-
based on the body of knowledge of the Certified 
M&A Advisor credential program. 

If you own, operate, or advise a middle market 
company, what does this mean for you and 
your clients when thinking about shareholder 
liquidity, selling or buying a business? And how 
can you improve the odds of getting a deal done? 

Networking Opportunities
Semi-Annual Conferences

Local Chapters



The advantages of 
membership are clear ... 

Membership in The Alliance offers a wealth of 
benefits and opportunities for independent and 
corporate financial advisors serving the needs of 
privately-held middle market businesses. 

With a member network of more than 1,000 
professionals, The Alliance gives you access to some 
of the most experienced professionals in the industry. 
You’ll also benefit from world-class educational 
opportunities, including continuing education, 
training conferences and professional certification.

The Alliance membership:

• Provides a valuable network of M&A expert 
members who act as resources for other members.

• Improves and broadens members’ capabilities, 
knowledge and professional expertise through 
education, training and members-only “round 
table” meetings.

• Offers certification opportunities that can help 
career advancement.

**NEW - Features a members-only Community Portal to 
share and collaborate.

The Alliance also benefits your existing and 
potential clients by:

• Providing potential clients with an established 
“gold standard” frame of reference when choosing 
a financial advisor.

• Helping assure current clients of your mastery of 
the many professional competencies needed in the 
marketplace today.

• Placing you within a recognized international 
network of transactional industry leaders who focus 
specifically on the needs of privately-held middle 
market businesses.

FREE ACCESS - $1320 value per year PEI Services 
provides a focused research database and deal 

flow management platform created specifically for 
middle market M&A firms.

The Alliance members SAVE UP to 50% 
D&B Hoovers offers the world’s first platform 

that harnesses and leverages Big Data, so you can 
search the explosion of data and relate it to the 
businesses, contacts, and topics you care about. 

It’s a web-based portal providing in-depth public 
and private company profiles for 23 million 
organizations worldwide; 14 million are US-

based, and 99% are private. 

Program Insurance offers insurance products 
designed to cover specific risks of merger and 

acquisition professionals. Alliance members receive 
a 20% discount. Visit programins.com to complete 

the simple application process. 

Deal Corner is used to circulate “sell or buy” 
deal postings for established businesses with very 

specific search criteria from $5 - $500 million. 
Additionally, this service can also be used to 

pose a question to the membership and showcase 
completed deal tombstones. 

This service is FREE! Email info@amaaonline.org 
to ask any questions or submit a deal. 

Special Member pricing available 
One free seat on the PitchBook platform after 

the purchase of 5 full -price seats. 
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(Check all that apply)

The Benchmark For Professional Achievement In Corporate Advisory 
And Transaction Services. 

As an Alliance member, you are eligible to apply for the Certified Merger  
& Acquisition Advisor® (CM&AA) designation, a first-of-its-kind standard  
of professional competency for corporate advisory and transaction services. 
The CM&AA designation recognizes the highest levels of professional 
excellence, and provides a benchmark for achievement within the overall body 
of knowledge. 

Eligibility for the CM&AA certification requires a candidate to successfully 
complete a total of 40 contact hours of The Alliance courses, plus pass a 
comprehensive on line exam with a score of 70 points or greater. 

5-Day Curriculum Outline

MidMarket Overview
• Private Capital Market overview and current trends

Unique facts and circumstances that drive private company transfers
• Interrelationship of ‘Transfer Channels’, ‘Sources of Capital’ and ‘Private 

Company Valuation’
• How the motives of the Private Company Owner impact transfer value 

M&A Process & Best Practices
• Best practices and methods for private capital transactions
• Identify deal opportunities with Middle Market companies
• 10 Steps to transaction completion
• M&A Practice Management considerations

Strategic Buyer Process
• Reasons Buyers deploy “Growth by Acquisition” strategy
• Logical process and considerations used in strategic buying decisions
• Weaving growth strategy into the acquisition process and even into 

integration

Traditional vs. Transactional Valuation
• Traditional Business Valuation Approaches and Methods
• Transactional Valuation Theory, compared to Traditional BV

Investment Banking Structuring Techniques
• Transaction Considerations / Current State of the Market / Process Timeline
• Accretion / Dilution defined and illustrated
• Adjustments to the income statement
• Stock-for-stock Acquisition / Cash-for-stock / Synergies
• Exchange ratios / Collars / Caps / Walk-a-ways

Financing: Growth & Acquisition
• High level overview of the capital markets
• Key Aspects of financing growth and acquisitions
• Capital structure and funding alternatives available in the Middle Market

Capital Structures & Relationship to Valuation
• Optimal Capital Structure for Value Maximization - Integrating ROI, Debt 

Capacity and Debt Service
• Terminal Value with changing Capital Structure
• Reducing Hyper-sensitivity to Cost of Capital and Growth Assumptions
• M&A Standards: Enterprise Value and Operating Balance Sheet

M&A Tax Issues 
• Stock vs. Asset Sale Impacts for Buyer and Seller
• Transaction Details: Asset Allocation/Installment Sales/Buyer Issues
• Partnership M&A Rules / Corporate M&A Rules
• Deal Structuring Exercises

M&A Legal Topics
• Attorney’s Role
• Confidentiality Agreement
• Letter of Intent
• Structure of the Deal

• Due Diligence
• Acquisition Agreements / Reps & 

Warranties / Earn outs
• Regulatory Laws / Securities Laws

Maximizing Value & Transaction Readiness
• New Thinking and approaches to old but growing challenges
• Creating efficiency in an inefficient Middle Market
• Maximizing value and transaction success for clients
• Elevating your practice to be state-of-the-art successful
• Collaboration among multiple professional disciplines




