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Markham Rae is an absolute return manager 
focusing on downside protection and aiming 
to deliver positive and uncorrelated returns for 
the long-term investor.

We have a dedicated and experienced invest-
ment team with an average of twenty years in 
the investment industry and an eleven-year 
track record which has delivered 9.06% net an-
nualised since 2003. 
 
Our clients are almost entirely institutional cor-
porate and local authority pension funds, insur-
ance companies and family offices located in 
the UK, Continental Europe and Canada. 

Markham Rae manages a discretionary macro 
fixed-income strategy which focuses exclusively 
on developed market interest rates and devel-
oped and selected emerging market currencies 
which can help institutional investors in today’s 
challenging current market environment. 

We use a top-down macro approach that uses 
more optionality than other funds in the same 
space tend to employ. Nonlinear risk enables 
us to tailor to our macro view, thus giving us 
increased exposure if we are correct and less 
exposure if we are wrong. It also provides us 
with relatively less sensitivity to timing. We are 
less concerned about whether the Fed raises 
rates at its next meeting; we are more inter-
ested in the general direction over the medium 
term. Predicting when the market will change 
its mind is notoriously difficult, so we structure 
positions which will enable us to make returns 

without having to predict the exact timing of 
the change. 

Chris Brandt, CIO Markham Rae 

This year, we have received industry wide rec-
ognition for our investment strategy and we are 
delighted to be included in the ‘Top 40 Hedge 
Fund Industry Elite’ 2016 Global Fund Awards. 
Other awards include, ‘Best Fixed Income Man-
ager 2016’HFM European Performance awards. 

Keen contributors to industry thought leader-
ship – our CEO Jonathan Martin spoke earlier 
this year at the Hedge Fund Intelligence Sum-
mit in April in Paris, and our Head of Distribu-
tion, Kerry Duffain participated in a panel at the 
Hedge Fund Business Forum in May in London.

For more information please contact Kerry Duf-
fain, Head of Distribution
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Many of our pension fund clients see 
this strategy as diversification within 

their fixed income portfolios, as in 
times of market stress the strategy is 
likely to provide attractive returns. 

Meanwhile, other institutional 
investors see it as a diversifier to the 
rest of their hedge fund portfolios.
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Established in 1989, Shelley Stock Hutter is an 
award winning accountancy firm that offers 
a blend of commercial and compliance skills. 
The firm has a unique offering helping their 
clients to succeed and grow.

Many of the Partners in the firm had experience 
working within big accountancy firms, and set 
up Shelley Stock Hutter with a view to offering 
the quality of service that was previously only 
found in these big firms and not from a mid-tier 
practice. 

Our firm is unique as we have combined two 
teams into one dynamic business. The first 
team is a traditional audit and accounting prac-
tice which offers all the services that you would 
expect from an established Central London 
Audit team: audit, tax, structuring work, valu-
ations, due diligence, M&A, personal tax, inter-
national structuring and tax planning etc. 

Our second team is the outsourcing business, 
which works with businesses at all stages of 
their life cycles, from start-ups and growing 
businesses to the subsidiaries of huge mul-
tinational and international firms as well as 
companies looking to get back on track. Offer-
ing a solution to companies helping with ev-
erything from bookkeeping, paying their bills, 
preparing VAT returns, payroll, management 
accounts through to acquisitions and working 
with management teams to develop their long 
term business strategies. Through offering this 
service we have had the privilege to work with 
some of the fastest growing companies in the 

world, and have helped many businesses which 
may not have had the opportunity to grow to 
become the successful businesses that they are 
today.

13 Years ago this was a particularly innovative 
offering as we were one of the first firms to of-
fer this type of service to SMEs. As pioneers we 
offered clients a service which was not previ-
ously available in the marketplace, and we con-
tinue to innovate to this day with the develop-
ment of new technology platforms to automate 
client processes. In the coming years I believe 
that it will be increasingly important for firms 
to work internationally, and as such we have 
developed the infrastructure to be able to sup-
port companies globally by providing an inte-
grated international offering to support both 
businesses setting up in the UK from abroad 
and also our UK businesses looking to set up 
elsewhere including dealing with all of their 
cross border tax needs. 

We work with businesses of all sizes and indi-
viduals of every wealth level. We are no longer 
seen as an advisor that they have to have but 
one that a client wants to have.

Overall we are highly confident in our service 
offering and excited about what the future has 
in store. We see every challenge as an oppor-
tunity, and are dedicated to continue building 
strong relationships with our clients and sup-
porting our profession by providing the ser-
vices that our clients genuinely want as their 
needs and businesses continue to evolve.
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