
schedule of Events
Wednesday, May 2, 2018
2:00 pm - 5:00 pm 
	 Conference Registration - Chicago Ballroom       
        Promenade
6:30 pm - 8:00 pm 
        Meet & Greet - Chicago Ballroom Promenade

Thursday, May 3, 2018
Please note: Member-Owners will be in a Member Only 
meeting from 8:00 am–12:00 pm. Vendor and Solution Partners 
set-up will start at 10:00 am.

10:00 am - 11:00 am 
	 Vendor Partner /Solution Partner Set-up
10:00 am - 1:00 pm 
	 Spouse/Guest Activity (optional) 
10:00 am - 11:00 am 
	 Vendor Partner/Solution Partner Update
12:00 pm – 1:00 pm 
	 Awards Lunch - All Meeting Attendees
1:15 pm - 5:00 pm 
	 Face-to-Face Meetings &  
       Solution Partner Center 
6:30 pm - 10:00 pm 
	 The Roaring 20’s at River Roast Speakeasy

Friday, May 4, 2018
7:00 am to 7:45 am 
	 Member/Vendor/Solution Partner Breakfast 
7:45 am - 12:30 pm 
	 Face-to-Face Meetings &
	 Solution Partner Center Continued 
12:30 pm - 1:30 pm
	 Optional Lunch (RSVP Required)
2:00 pm - 4:00 pm (Optional)
	 BLUE HAWK Gives Back 

Saturday, May 5, 2018
9:00 am -  1:30 pm
	 Chicago City Tour (Optional)
10:00 am - 3:30 pm 
	 Golf Activity (Optional)

spouses & Guests
Bring your spouse or guest to enjoy the heart of  
downtown Chicago.  From first class museums to the  
hallowed stages of hundreds of theatres, Chicago 
has something to satisfy every palate, no matter the 
season. Whether you are looking to explore some of 
the finest museums in the world, or catch the hottest 
show in town, we have everything that you need to 
get your adventure started. 

A Guest Fee of $150 will be charged for all guests  
attending the conference to help offset the cost of 
their attendance.

Face-to-Face Meetings
Short 10-minute pre-scheduled meetings between Mem-
ber-Owners and Vendor Partners to explore business 
opportunities.

Face-to-Face selection forms will be available online in 
January. Notification will be sent out when selection forms 
are posted. Members and Vendor Partners will specify who 
they would like to meet with and BLUE HAWK will establish 
appointment schedules for each company. Every effort will 
be made to accommodate your 
appointment preferences.   The Vendor Partner schedules 
are completely full based upon the number of  
appointments they selected.

solution Partner Center
Members-Owners will have approximately half of their 
Face-to-Face time scheduled with Vendor appointments 
and they will use the unscheduled time to visit the Solution 
Partner Center.

Members are expected and encouraged to spend  
time exploring the Solution Partner Center in order to  
capitalize on opportunities to reduce costs and  
improve their businesses. If there are any Solution Partners 
that would also benefit your businesses feel free to visit 
their tables as well. 


